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RULES TO GOVERN 
GENERAL COVERS 


Plan Approved By Eastern Union Sent 
Western Union and S. E. U. A. 
With Recommendation 








POLICIES FOR TERM OF YEAR 





Monthly Statements of Valuations— 
Local Rules Apply to Increases 
or Cancellations 





The recommendations of the Eastern 
Union of principles to govern the writ- 
ing of general cover contracts have 
been sent to the Western Union and 
the South Eastern Underwriters’ Asso- 
ciation for approval by those bodies. 
The principles follow: 

Covering Property at Specific Locations 
and While in Transit to Such 
Locations. 

General cover contracts to insure 
against fire and lightning hazard 
throughout the United States may be 





“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 





ELBRIDGE G. SNOW, President 





Every Agent of ““‘THE HOME” is a “‘Booster’’ of the Company 


because of its Constant Interest in his welfare, as such 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 











issued under the following conditions: 














1. Contract shall provide for full in- 
surance to value. 

2. Initial statements to be made of 
full actual values at each specific loca- 
tion—and in transit to such locations 
(if to be insured while in transit). 





3. Periodical similar statements of 
actual values to be made at stated 
dates not more than a month apart. 

4. All initial and periodical state- 


ments to be furnished to interested 
companies and to be subject to verifica- 
tion by such companies. 

5. Every general cover contract shall 
provide for assumption of liability to 
the full value of the property insured 
at each location by policies issued 
through agencies in the various States 
in conformity with the laws thereof, 
and in accordance with the rules and 
regulations locally applying. 

6. All policies written in conformity 
with general cover contracts shall be 
issued for a term of one year. 

7. Premiums and/or additional pre- 
miums are to be charged and collected 
as stated in the individual policies is- 
sued under contract. 

8. All policies issued in conformity 
with general cover contracts or en- 
dorsements increasing the amount of 
such policies and/or cancellation or re- 
duction of such policies shall in each 
case be made as provided by the local 
rules applying where such policies are 
issued. 

9. The term of any general cover 
contract may be unlimited (for example, 
like an open policy) and can be termin- 


(Continued on page 16.) 
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Established 1809 


North British 
and Mercantile 


Entered United States 


cam Insurance Co. 





Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 


“FIFTIETH ANNIVERSARY YEAR IN THE UNITED STATES.” 
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SPRINGFIELD. 


Fire & Marine Insurance Co. | 
Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 
I transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. e 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD, MASSACHUSETTS 























AGAINST FRATERNALS 
INSURING CHILDREN 


Views of Superintendent Phillips on 
Commissioners’ Whole Family 
Protection Measure 


SHOULD MEET SOLVENCY TESTS 








Copy of Bill Prepared By Committee 
Consisting of Commissioners Win- 
ship, Young and Merrill 





Superintendent Phillips, of New York, 
is opposed to the principle of authoriz- 
ing fraternals to write insurance on the 
lives of children. At the recent con- 
vention of insurance commissioners a 
whole protection bill was presented by 
a committee of which Commissioner 
Winship of Michigan is chairman. At 
this meeting Mr. Phillips made the fol- 
lowing. comments on the bill: 


“I am opposed to the proposed con- 
vention bill which authorizes fraternal 
sccieties to write insurance on the lives 
of children. First, 1 am opposed to the 
principle. The enactment of such a 
law would be a radical departure from 
the fundamental principle upon which 
all fraternal organizations are based. 
These organizations had their incep- 
tion in the broad spirit of fraternalism. 
Fraternal insurance societies have been 
organized, maintained and exist upon 
the principle of mutuality. Its mem- 
bers are banded together for mutual 
benefit and protection. As a general 
thing, subordinate lodges are main- 
tained, from which representatives are 
sent to a supreme lodge, which is usu- 
ally the governing body of the institu- 
tion. Members are governed by the 
rules and regulations of the supreme 
lodge, and, through it, contribute the 
amounts which are necessary to pro- 
tect each other, in case of sickness, dis. 
ability or death. It is a basic principle 
of the system that only persons who 
accept the obligations of membership 
and conform to the rules and regula- 
tions of the order can be insured, 

Fraternal Rates 

“The advocates of the fraternal sys- 
tem have always maintained that the 
principle of fraternity and mutuality 
constituted a fundamental difference 
between a fraternal insurance society 
and an ‘old line’ life insurance com- 
pany. By reason of this distinction the 
fraternals were given privileges not en- 
joyed by the level premium life insur- 
ance companies. The former do not 
and are not required by law to main- 
tain a legal reserve for the protection 
ot policyholders or members. There is 
ne large accumulation of surplus, as in 
the case of legal reserve companies, 
pledged to the policyholder for the per- 
formance of the insurer’s obligation 
under the policy contract. The sol- 
vency of a fraternal insurance society 
depends solely upon the adequacy of 
rates. It is a well-known fact that 
many of the fraternals are transacting 
business upon an inadequate rate basis. 
Attempts to secure adequate rates have 
been resisted by the older members, 





















































2 


THE EASTERN UNDERWRITER 


December 29, 1916. 





and, in many cases, where rates have 
actually been increased, their enforce- 
ment has resulted in so many with- 
drawals as to render it exceedingly 
difficult to continue the existence of 
the society. 

Lives of Children 


“In my judgment it is a mistake to 
permit fraternal societies to write in. 
surance upon the lives of children, for 
the reason that it is opposed to the 
fundamental principle involved in ira- 


ternalism. Some fraternal organiza- 
tions, because of the inadequacy of 
rates, are having difficulty in main- 


taining their existence, and it is highly 
improper to permit them to bolster up 
such organizations by permitting them 
to write infantile insurance, although 
the bill may require that such business 
be written upon an adequate rate basis, 
and the funds kept separate and used 
only for the benefit of that class. 

“If we are to permit fraternal socie- 
ties to embark upon this new and dan- 
gerous field, it seems to me that we 
should require such a society to show 
that it was actuarially solvent. Until 
a fraternal order or society can demon- 
strate that the business in which ‘it is 
now engaged is written apon an ade- 
quate rate basis, and meets this sol- 
vency test, it should not be permitted 
to engage in the hazardous business of 
child life insurance, even though this 
branch of its business is kept in a sep- 
arate department, with a separation of 
funds and conducted upon adequate 
rates. No person would think of per- 
mitting a level premium life insurance 
company, collecting insufficient prem- 
inms from its policyholders, and with- 
out the required accumulation of funds 
essential to meet its obligations, to. or. 
ganize another department to carry on 
the business of infantile insurance, 
even though there was a distinct sep- 
aration of accounts. 
a reasonable requirement that a frater- 
nal society should first meet a solvency 
test before it is authorized to enter into 
a new field?” 


The Uniform Bill 


A copy of the uniform bill providing 
whole family protection for members of 
the fraternal benefit societies follows, 
the bill having been prepared by John 
T. Winship (chairman), James R. Young 
and Robert J. Merrill: 

Section 1. Any fraternal benefit so- 
ciety authorized to do business in this 
State, and operating on the lodge plan, 
may provide in its constitution and by- 
laws, in addition to other benefits pro- 
vided for therein, for the payment of 
death or annuity benefits upon the lives 
of children between the ages of two 
and eighteen years at next birthday, 
for whose support and maintenance a 
member of such society is responsible. 
Any such society may at its option or- 
ganize and operate branches for such 
children, and membership in local lodges 
and initiation therein shall not be re- 
quired of such children, nor shall they 
have any voice in the management of 
the society. The total benefits payable, 
as above provided, shall in no case 
exceed the following amounts at ages 
at next birthday at time of death, re- 
spectively, as follows: Two, $34; three, 
$40; four, $48; five, $58; six, $140; sev- 
en, $168; eight, $200; nine, $240; ten, 
$300; eleven, $380; twelve, $460; thir- 
teen to fifteen, $520, and sixteen to 
eighteen years, where not otherwise 
authorized by law, $600. 

Section 2. No benefit certificate as to 
any child shall take effect until after 
medical examination or inspection by a 
licensed medical practitioner, in accord- 
ance with the laws of the society, nor 
shall any such benefit certificate be is- 
sued unless the society shall simultan- 
eously put in force at least 500 such 
certificates, on each of which at least 
one assessment has been paid, nor 
where the number of lives represented 
by such certificates falls below 500. The 
death benefit contributions to be made 
upon such certificate shall be based up- 
on the “Standard Industrial Mortality 
Table” or the “English Life Table Num- 
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Would it not be: 


ber Six,” and a rate of interest not 
greater than 4 per cent. per annum, or 
upon a high standard: Provided, That 
contributions may be waived or returns 
may be made from any surplus held in 
excess of reserve and other liabilities, 
as provided in the by-laws; and, pro- 
vided further, that extra contributions 
shall be made if the reserves hereafter 
provided for become impaired. 

Section 3. Any society entering into 
suck. insurance agreements shall main- 
tain on all such contracts the reserve 
required by the standard of mortality 
and interest adopted by the society for 
computing contributions as provided in 
Section 2, and the funds representing 
the benefit contributions and all accre- 
tions thereon shall be kept as separate 
and distinct funds, independent of the 
other funds of the society, and shall 
not be liable for nor used for the pay- 
ment of the debts and obligations of the 
society other than the benefits herein 
authorized: Provided, That a _ society 


may provide that when a child reaches 
the minimum age for initiation into 
membership in such society, any bene- 
fit certificates issued hereunder may be 
surrendered for cancellation and ex- 
changed for any other form of certifi- 
cate issued by the society, provided that 
such surrender will not reduce the num- 
ber of lives insured in the branch below 
500, and upon the issuance of such new 
certificate, any reserve upon the origin- 
al certificate herein provided for shall 
be transferred to the credit of the new 
certificate. Neither the person who 
originally made application for benefits 
on account of such child, nor the bene- 
ficiary named in such original certifi- 
cate, nor the person who paid the con- 
tribution shall have any vested right in 
such new certificate, the free nomina- 
tion of a beneficiary under the new cer- 
tificate being left to the child so ad- 
mitted to benefit membership. 

Section 4. An entirely separate fi- 
nancial statement of the business trans- 
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actions and of assets and liabilities 
arising therefrom shall be made in its 
annual report to the Insurance Com- 
missioner by any society availing itself 
of.the provisions hereof. The separa- 
tion of assets, funds and liabilities re- 
quired hereby shall not be terminated, 
rescinded or modified, nor shall the 
funds be divested for any use other than 
as specified in Section 3 as long as any 
certificates issued hereunder remain in 
force, and this requirement shall be 
recognized and enforced in any liquida- 
tion, reinsurance, merger or other 
change in the condition of the status of 
the society. 

Section 5. Any society shall have 
the right to provide in its laws and the 
certificates issued hereunder for speci- 
fied payments on account of the ex- 
pense or general fund, which payments 
shall or shall not be mingled with the 
general fund of the society as its con- 
stitution and by-laws may provide, 

Section 6. In the event of the ter- 
mination of membership in the society 
by the person responsible for the sup- 
port of any child on whose account a 
certificate may have been issued, as 
provided herein, the certificate may be 
continued for the benefit of the estate 
of the child: Provided, the contribu- 
tions are continued or for the benefit 
of any other person responsible for the 
support anu maintenance of such child, 
who shall assume the payment of the re- 
quired contributions. 





REVISING INDUSTRIAL RATES 





Western and Southern Life Increasing 
Benefits on Several Plans 
of Policies 


The Western and Southern Life of 
Cincinnati is revising its industrial rates 
so as to increase the benefits on the 20- 
payment and whole life plans. A new 
clause will be attached to all industrial 
policies providing full immediate bene- 
fit in case,of accident and of permanent 


‘disability, whereby the Company pays 


one-half of the amount of insurance, 
payable at death at the time of disabil- 
ity and the remaining half in paid-up 
insurance, The clause covering this 
feature is as follows: 

Should the death of the insured 
occur from acccident at any time 
after the date and delivery of this 
policy, the full amount of insurance 
provided herein will be paid, sub- 
ject to the conditions of this policy. 

If, while this policy is in full 
force and effect and no premium 
payment is in arrears more than 
four weeks, the insured shall lose 
by severance both hands or both 
feet, or one hand and one foot, or 
lose permanently the sight of both 
eyes, one-half of the amount of in- 
surance which then would be pay- 
able if death had occurred from 
‘cause other than accident shall be 
paid immediately, upon receipt by 
the Company of due proof of such 
loss, and upon surrender of this pol- 
icy. Thereafter, no further premi- 
um payments will be required and 
_the Company will issue a non-par- 
ticipating paid-up policy providing 
for payment of the remaining one- 
half of the amount of insurance at 
the end of twenty years from the 
date of this policy or at the prior 
death of the insured. 





ORGANIZING PACIFIC DEPT. 


A Pacific Coast Department com- 
posed of California, Oregon and Wash- 
ington, has been formed by the Equita- 
ble Life, of Iowa, under Field Super- 
visor B. E. Ellis. Mr. Ellis went with 
the company during the present year 
and has had charge of the northwest 
territory. He will have headquarters 
in San Francisco. 
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DETAILS OF P 





OF PENSION MUTUAL'S AND INVESTMENT CO.’S PLANS 





Wood’s Argument 
In Merger Talk 


LETTER SENT TO SEVENTY-SEVEN 
YOUNG COMPANIES 





Arguments Promoter Used in Trying to 
Corral Companies—Saving 
of Expense 





The following is a copy of the much 
discussed circular letter captioned “A 
Fertile Field,” that was sent out to 
seventy-seven young life insurance com- 
panies by the Consolidated Investment 
Company, Lyndon D. Wood, president: 


“Prior to the insurance investigation 
in New York State in 1905, there had 
been formed only forty old line, or legal 
reserve, life insurance companies in 
America, thirty-seven of which were 
then, and still are, doing business, As 
a result of the unusual advertising and 
newspaper notoriety given the subject 
of large salaries, enormous profits, un- 
derwriting syndicates, and huge collec- 
tions of assets, etc., at that time, there 
have since been organized in the United 
States two hundred and eight new life 
insurance companies, in the creation of 
which the public induced by hopes of 
unusual profits, invested more than $80,- 
000,000 of its money. 

“The actual operations of these com- 
panies have in almost every instance 
proven a bitter disappointment to their 
owners; not only have hopes of divi- 
dends failed of realization, but, in addi- 
tion, at the end of 1915 the owners were 
confronted with a further loss of nearly 
$30,000,000 of their initial investment, 
not including the interest on the funds 
originally invested, which at 5 per cent. 
would increase the total loss to nearly 
$50,000,000. 


Profits and Expenses 


“More than a third of these young 
companies have already passed out of 
existence, and a great many of the 
others are fast approaching insolvency. 
If further losses are to be avoided and 
the remaining assets preserved, radical 
changes must be made in their present 
plans of operation, and in their corpor- 
ate entities. In view of these heavy 
losses, the natural conclusion would be 
that they must have engaged in a very 
precarious and unstable business, in 
which the elements of risk and hazard 
could not be definitely determined in ad- 
vance. 

“That such is not the correct assump- 
tion is clearly demonstrated by a glance 
at the gain and loss accounts of our 
older and larger companies. The ag- 
gregate profits of all the companies in 
the United States having more than one 
hundred millions and less than one bil- 
lion of insurance in force have been in 
excess of three hundred million dollars 
during the same time the younger com- 
panies were losing. 

“Heavy and inescapable expenses, not 
heavy death losses, have been the cause 
of the non-success of the younger com- 
panies. The percentage of mortality 
among their policyholders has been 
much less than that experienced by the 
older companies, and their operations 
show that the actual losses sustained 
from this source were less than 40 per 
cent, of the amount assumed in the cal- 
culations upon which their premium 
rates were predicted, 


Talks of Competition 

“The only successful method of sell- 
ing life insurance yet evolved is 
through personal solicitation. Conse- 
quently a company’s growth is depend- 
ent upon its agency force. 

“The advent of so many new com- 
panies in the field brought about in- 
tense competition for the services of 
successful solicitors. The older com- 
panies, 


by reason of their prestige, 


gained through years of successful oper- 
ation, and the accumulation of enor- 
mous assets, enjoyed an advantage over 
their younger rivals, and were able to 
retain the services of the most success- 
ful agents, leaving the younger com- 
panies to fight among themselves for 
the services of such as were available. 

“This condition resulted in an era of 
extravagance; excessive commissions, 
large bonuses, salaries, and wasteful 
advances were paid as an inducement 
for the procurement of new insurance, 
with the result that many of the com- 
panies were unable to withstand the 
drain upon their treasuries and passed 
out of existence. 

“In the face of this ruinous and ex- 
pensive competition, very few, if any, 
of the younger companies still operating 
have been able to secure a premium in- 
come producing an expense element 
sufficient to make them self-supporting. 
With these companies the situation is 
critical, as their remaining surplus is 
inadequate to finance the further ef- 
forts necessary to secure the additional 
insurance needed, and overhead ex- 
pense will rapidly exhaust their pres- 
ent resources and bring on insolvency 
if an attempt is made to remain in 
statu quo. 


Plea for Mergers 


“While is is evident that these com- 
panies have not been able to procure 
sufficient insurance as would enable 
them to continue as separate corpora- 
tions, yet the comparatively small 
amount which each of them does own 
is, because of the laws governing the 
companies, standard in character and 
written at standard rates; and if com- 
bined in one company under one man- 
agement, this insurance would become 
an asset. of such remarkable earning 
power as would soon reimburse its 
owners for losses already sustained 
and change the character of their in- 
vestment to one of constant and in- 
creasing profit. 


Capitalization 

“The Consolidated Investment Com- 
pany has been organized for the pur- 
pose of acting as the legal medium ne- 
cessary for the consolidation of these 
companies and as the source through 
which the benefits to be gained there- 
from may be properly administered and 
distributed. It will acquire the assets 
and insurance in force of these different 
companies, either by direct purchase or 
through the exchange of its own secur- 
ities and transfer and consolidate the 
insurance in force now held by these 
individual companies into one recep- 
tacle life insurance company owned and 
operated by it, 

“Under the laws of our different 
States, in the organization of a new 
life insurance company it is necessary 
that such company be capitalized in 
a sum of not less than $100,000, as a 
pledge to future policyholders that the 
company will be able to fulfill its con- 
tracts previous to the time that it shall 
have obtained sufficient volume of in- 
surance in force as to permit the laws 
of mortality to obtain. 

“The average individual capital of all 
these various companies is slightly in 
excess of $200,000. In combining the in- 
surance in force now owned by these 
companies into one company, the need 
of their large combined capital passes, 
as the reserve already accumulated and 
the premium income to be paid in the 
future are more than adequate to meet 
the obligations of the company to its 
policyholders. 

“As these various life insurance com- 
panies are acquired by the Investment 
Company, their insurance in force to- 
gether with such portion of their assets 
as will equal the legal reserve required 
by law with which to mature these out- 
standing policies of insurance will be at 
once transferred to the receptacle life 

(Continued on page 5.) 





How Notes Were Used 


In Financing Company 





AGREED SIGNERS WOULD NOT 
HAVE TO PAY 





Doherty & Co. Exchanged Bonds for 
Notes—Insurance Department Dis- 
covers Doubtful Ownership 


The details of the operations by which 
personal notes aggregating $1,000,000 
were obtained by three agents of the 
Pension Mutual Life Insurance Com- 
pany, one of Lyndon D. Wood’s ven- 
tures, and which were exchanged for 
negotiable bonds for a like amount at 
a New York banking house, became pub- 
lic as one of the first results of the ap- 
pointment of a receiver for the Com- 
pany in the Dauphin County Court on 
Monday, 

The Philadelphia “‘Ledger” prints the 
following account of’ the transaction: 

One of the men who gathered in these 
notes for the Pension Mutual was H. 
A. Underwood, described as one of the 
cleverest stock salesmen in the country, 
and who represented himself, in the 
transactions with the Pension Mutual 
notemakers as a brother of United 
States Senator Oscar W. Underwood, 
of Alabama. 


“No Relative,” Says Senator Underwood 


Senator Underwood, in Washington, 
said this Underwood is no relative of 
his. 

Underwood operated in rural districts 
in western Pennsylvania, and is said to 
have obtained notes from several hun- 
dred well-to-do bankers, merchants and 
manufacturers in that region. 

Two men from whom Underwood ob- 
tained notes for $10,000 each are W. 
H. Bell, of Reynoldsville, former Treas- 
urer of Jefferson County, and Dr. J, C. 
Sayer, also of Reynoldsville. The story 
of their dealings with the Pension Mu- 
tual, through Underwood, was told by 
their counsel, Raymond E. Brown, of 
Brookville. 

Tells of Operations 

Two years ago, he said, Underwood 
made his appearance in Reynoldsville 
and other towns in the region. He vis- 
ited Mr. Bell, who was then County 
Treasurer, and asked him to buy stock 
in the Pension Mutual Life Insurance 
Company. 

The request was attractive, inasmuch 
as he said Mr. Bell need pay no money 
for the stock. 

All he would have to do, according to 
Underwood, was to sign a note for $10,- 
000. The note was to be made payable 
to the Pension Mutual Life Insurance 
Company. In return for his signature 
to the note, Bell would receive a writ- 
ten guarantee that payment on the note 
should never be demanded, and in ad- 
dition he should receive a certificate of 
ownership of 1,000 shares of Pension 
Mutual stock, at a par value of $10. 


Stock Detail 

On its face the proposition seemed 
preposterous and Mr. Bell rejected it, 
but Underwood was insistent, and ex- 
plained that the Company was not giv- 
ing anything away and that Mr. Bell 
need have no fear that he was getting 
anything for nothing. The explanation 
was as follows, according to Mr. Brown: 

That Bell, having become the owner 
of the stock, would naturally receive 
certain amounts in the form of divi- 
dends. 

That he should exercise the functions 
and enjoy the rights and privileges of 
a bona fide stockholder, with the one ex- 
ception that he would waive his right 
to collect these dividends. 

That the dividends should be withheld 
at the general offices of the Pension Mu- 
tual, in Pittsburgh, and applied to pay- 


PENSION MUTUAL FILES EXCEP- 
TIONS TO ORDER 





Harrisburg Court Sets January 3 for 
Hearing on Dissolution 
Protest 





Harrisburg, Dec. 22.—Stockholders 
and policyholders of the Pension Mu- 
tual Life Insurance Company today filed 
exceptions to the order of the Dauphin 
County Court directing the dissolution 
of the Company. 

Judge Kunkel fixed January 3 at. 10 
A. M. for a hearing. The exceptions 
were submitted by E. J. Kent and Jos- 
eph H. Thompson. The Insurance De- 
partment was represented by Deputy 
Attorney General William M. Hargest. 

The exceptions were presented on be- 
half of the following stockholders: T., 
G. Evans, William J. Schadt, Consoli- 
dated Investment Company, N. D. Haw- 
kins, Jr., Charles H. Fritch, S. H. Nich- 
olson, William §. Nicholson and the 
policyholders: Mrs. Ernestine Prince, 
William Cowley, M. D,, N. D. Hawkins, 
Jr., Charles H. Fritch, Mrs. Katherine 
W. Neely, S. P. Woodside, S. H. Nich- 
olson, William H. Nicholson. 








ment of interest and principal of the 
note. 

And when the note was in this way 
completely satisfied Mr. Bell should be- 
come the sole owner of the stock, as 
well as of the dividends accruing there- 
upon. 

Doherty & Co. 


So simple did it all seem, as the re- 
sult of the final explanation, that Mr. 
Bell signed the note. But he never re- 
ceived the stock certificate. In fact, 
he never received anything, according 
to Mr, Brown, and had almost forgotten 
the transaction, when early in the pres- 
ent year he was asked by H. L, Doherty 
& Co., New York bankers, to satisfy 
his note for $10,000, made more than a 
year before. 

Correspondence with Doherty & Co. 
revealed to Mr. Bell that his note, as 
well as those of hundreds of other prom- 
inent residents of western Pennsyl- 
vania and Ohio, had been given to Do- 
herty & Co. by Lyndon D. Wood, presi- 
dent of the Pension Mutual Life Insur- 
ance Company, for bonds worth a mil- 
lion dollars, which were placed in safe 
deposit vaults in Pittsburgh and exhib- 
ited to examiners for the State Insur- 
ance Department in proof of the finan- 
cial stability of the Pension Mutual, 
Doherty & Co., it was learned, were 
unaware when they accepted the notes 
that a side agreement existed making 
them noncollectible. 


Expose is Threatened 

Upon the demand for payment of the 
note Mr. Bell turned the matter over to 
his counsel, Brown, who wrote at once 
to Wood, as president of the Pension 
Mutual, that unless the note was re- 
turned at once he would expose the 
whole matter to the State Insurance 
Commissioner or bring criminal pro- 
ceedings at once, 

In some way the Insurance Depart- 
ment did learn of the doubtful owner- 
ship of the bonds and at about the 
same time that Bell was asked for pay- 
ment of his note Lyndon D, Wood was 
asked for proof of the Pension Mutwal’s 
ownership of the securities, and he 
made an affidavit, which is now on file 
with the Insurance Department. 

Doherty & Co., learning from the sev- 
eral hundred makers of the notes which 
were accepted in payment for the bonds 
that the notes were noncollectible, 
brought an action in the Pittsburgh 
courts, and, it is said, to avoid a scan- 
dal and possible exposure, the Company 
turned back to the bankers the bonds 
and received the worthless notes. 

(Continued on page 9.) 
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Mutual Life Adopts 
Disability Clause 


TO BE IN ADDITION TO RIDER 
NOW IN USE 





Policies Now Available in Three Forms 
—Limited to $25,000 Risks— 
Terms of Clause 





The Mutual Life has adopted, for 
use after January 1, a new disability 
clause to apply in connection with all 
regular policies except term and con- 
tinuous installment. A clause is being 
prepared along similar lines for the 
continuous installment form. 

The new clause provides that in the 
event of total and permanent disability 
before age 60, the Company will, dur- 
ing the continuance of such disability 
(1) waive premium payments and (2) 
pay to the insured an annual income 
amounting to one-tenth of the face 
amount of the policy (not including 
dividend additions). Upon the death of 
the insured the full face amount of the 
policy, with dividend additions, if any, 
will become payable, there being no 
deductions by reason of waived premi- 
ums or yearly income payments. 


Still Use Waiver Clause 

The new clause does not displace the 
_ waiver of premium clause which the 

Company has been offering policyhold- 
ers for the past few years. Therefore, 
the agent will now be able to offer the 
applicant a policy without any sort of 
disability clause, or a policy with 
the waiver of premium clause, or a 
policy with the new “disability bene- 
fits’ clause. As in the waiver of pre- 
mium clause, the additional premium 
to be charged for the new clause will 
cease when the policyholder becomes 
sixty years of age, and the regular 
normal premium, if any, will then pre- 
vail. It will not be granted in excess 
of $25,000 on a single life, and careful 
inquiry will precede the granting of 
so large an amount as that. 

With the exception of Canada and 
Wisconsin, where the laws conflict with 
the use of such a disability clause, the 
new benefit will generally apply. 





WAR CLAIM DISTRIBUTION 





Suggestion That Canada Permit Ex- 
tension Over Term of Years—Gov- 
ernment’s Loans in Manitoba 





The following suggestions have been 
sent by executive officers of life com- 
panies to the “Life Underwriters’ News,” 
oft Canada: 

“The war claims are particularly 
hard on a young company, although the 
older companies are also suffering. It 
would appear to be a wise and equitable 
arrangement to have the war claims 
distributed over a term of five or six 
years in the financial statements of the 
companies.” 

“T have been desirous of seeing some 
effort made to protect the essential 
feature in the monthly income policy 
by such provincial legislation as would 
insure the impossibility of transferring 
the ownership of the annuity guaran- 
teed. Some enterprising legislator may 
take this point up and make a name 
for himself.” 

“Government bonds will pull down 
the: interest rate of the companies. 
Legislation in the western provinces 
will also have its effect. The Mani- 
toba Government is now loaning money 
to the public at 6 per cent., which will 
replace much of the business now done 
by the insurance companies.” 





Northwestern National Life of Minne- 
apolis reports that new business for No- 
vember was the largest of any month 
in the Company’s history. The gain in 
new business for elemen months to De- 
cember first amounted to 50 per cent. 
more than for the same period last year. 


INVESTMENTS BILL 





Home Office Building Feature Not 
Retroactive—When Real Estate 
Is to Be Sold 





The new bill of the insurance com- 
missioners for the regulation of real es- 
tate investments follows: 

Section 1. Every insurance corpora- 
tion transacting business in this State 
may purchase and hold real estate only 
for the following purposes, provided that 
the limitations imposed by this act shall 
not apply to real estate owned at the 
time this act takes effect in which the 
company’s home office is located: 

(1) Such as shall be requisite for its 
convenient accommodation in the trans- 
action of its business. 

(2) Such as shall have been mort- 
gaged to it in good faith by way of se- 
curity for loans previously contracted 
in the course of its dealings. 

(3) Such as shall have been conveyed 
to it in satisfaction of debts previously 
contracted in the course of its dealings. 

(4) Such as shall have been pur- 
chased at sales under execution issued 
upon judgments and decrees based up- 
on debts due it, or obtained by redemp- 
tion as junior judgment creditor or 
mortgagee. 

Section 2, When to be Sold. All real 
estate now held by such corporation 
other than that in which its home office 
is located shall be sold within five years 
from the date when this act takes 
effect, and all such real estate hereafter 
acquired shall be sold within five years 
after it was acquired, unless it procures 
a certificate from the commissioner of 
insurance that its interests will suffer by 
a forced sale thereof, in which event the 
time may be extended as the commis- 
sioner shall direct in said certificate. 

Section 3, In no case shall the value 
of said real estate, however acquired, 
exceed 10 per cent. of its invested assets, 
nor shall any such company invest more 
than 10 per cent. of its invested assets 
in the stocks or bonds of a company 
owning or holding such company’s home 
office building. 


FIRST POLICYHOLDERS 








Letters Used By General Agent Meyer, 
of New England Mutual Life, 
Chicago 





General Agent J. H. Meyer, of Chica- 
go, is sending this letter to new policy- 
holders of the younger ages, on the oc- 
casion of their first purchase of life in- 
surance. It is an excellent letter of 


welcome: 

Mr. John Alden, Chicago, IIl. 

Dear Mr. Alden:—I note from the 
application (submitted by our Mr. 
Smith) for Policy No. 000,000 that 
this is your first policy. I am 
pleased to know that you decided 
to place this in our Grand Old 
Company, and as one of its general 
agents, I esteem it a special privi- 
lege to welcome you to the ranks 
of our friends and policyholders. 

This policy represents an import- 
ant step in your life—an early evi- 
dence of your determination to rec- 
ognize your responsibilities; and I 
trust that you will always look upon 
it with the satisfaction and justified 
pride it so richly deserves. 

As time passes, your maturer 
judgment will applaud the wisdom 
of your selection of this Company, 
and when you come to know it 
more intimately, your experience 
will confirm your present favorable 
opinion of it. 

As your need for insurance in- 
creases, I hope you will show a sus- 
tained interest in our Mutual Com- 
pany by periodic applications for ad- 
ditional protection. 
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Five decades of 
conspicuous 
progress based 
on firmly estab- 
lished principles. 


SAFETY, always the 
first consideration in the 
selection of risks and in- 
vestment of funds. The 
latter restricted to the 
safest security on earth 
—the Earth itself. 


SAVINGS, arising from strict 
economy, low mortality and 
surplus interest earnings con- 
stantly employed, through lib- 
eral dividend refunds, to assure 
the maximum of insurance 
benefits for the minimum of 
premium outlay. 


SERVICE, the fixed watchword and 
crowning feature of Union Central 
benefits; extended not only to all polli- 
cyholders, but to rejected applicants 
and the beneficiaries of the insured. 


Upon these solid foundation stones have been built the 
great strength of the Company; the efficiency of its 
Agency Force; and its host of satisfied Policyholders. 
For information address, Allan Waters, Second Vice-President. 


The Union Central Life Insurance Co. 


Jesse R. Glark, President Cincinnati, Ohio 














SPECIAL AGENCY OPENINGS 
FOR 


OHIO and ILLINOIS 


PHILADELPHIA LIFE INSURANCE CO. 


JACKSON MALONEY, Manager of Agencies 
PHILADELPHIA 
ALL STANDARD FORMS OF LIFE INSURANCE POLICIES 

















OCT. 16th 


TWENTIETH ANNIVERSARY 


Total and Permanent Disability Provision 
ORIGINATED BY 


The Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 
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1916 Phenomenal Year 


for Life Insurance 


COMPANIES REPORT ON PAID- 
FOR BUSINESS 





Institutions Large and Small in All 
Sections Show Big Increases— 
Comparative Figures 





Reports made to The Eastern Un- 
derwriter by the life insurance com- 
panies giving estimates of the amount 
of new paid-for business written dur- 
ing 1916 emphasize the fact that the 
past year has been a phenomenal one 
for life insurance. Remarkable in- 
creases are shown by all companies, 
large and small, and in all sections of 
the country, The reports of the indi- 
vidual companies received to date fol- 
low: 

Cleveland Life reports a gain in new 
business for the year of 50 per cent. 
Last year the Company wrote $10,938,- 
000. The Company reports that figures 
are not yet available. 

Connecticut General, Hartford, up to 
December 1 had paid-for new business 
amounting to $22,108,000 and by the 
close of the year the total will exceed 
$25,000,000. The Company wrote in 
1915, $19,750,000. 

Continental Life, Wilmington, esti- 
mates its 1916 paid-for business at 
approximately $3,250,000, as against 
$3,000,000 paid for in 1915. 

Germania Life, New York will pay 
for $21,000,000 this year, as compared 
with $14,537,000 last year. 

Life Insurance Co. of Virginia, Rich- 
mond, will total for the year $6,753,000 
new paid-for ordinary business. In its 
ordinary department the Company 
wrote last year $4,358,000. 

Massachusetts Mutual, Springfield, 
estimates new paid-for business for 
1916 of $55,000,000. This will be an in- 
crease of more than $10,000,000 over 
last year. 

(Metropolitan Life, New York, figures 
for the year’s paid-for business will be 
in round figures $250,000,000, the com- 
pany having reached its legal limit un- 
der the New York law November 1, 
since which time it has written no new 
business. The business for 1915 totaled 
$229,000,000. 

Penn Mutual Life, Philadelphia, had 
paid-for $92,000,000 new business by No- 
vember 30, according to the Official fig- 
ures and the Company will easily reach 
$100,000,000 by the end of the year. The 
Company’s business for 1915 was $74,- 
105,000. 

Philadelphia Life will have written in 
new paid-for business by the close of 
the year $5,000,000. Last year the Com- 
pany wrote $3,900,000. 

Provident Life & Trust, Philadelphia, 
will pass the $50,000,000 mark for the 
current year, having written within a 
few thousand of that mark last week. 
Last year the Company wrote $39,928,- 
000. 

United States Life, New York, will 
close the year with about $2500,000 of 
new paid-for business as against §$2,- 
398,000 last year. 





YEATS WITH MUTUAL BENEFIT 


T. B. Yeats has gone with the W. S. 
Drewry Virginia State Agency of the 
Mutual Benefit as district manager for 
Albemarle and Augusta Counties, head- 
quarters in Charlottesville. He began 
his insurance career as a clerk in the 
Richmond office of the Equitable, later 
became cashier, subsequently holding 
similar positions in Des Moines and At- 
lanta. In 1909 he was transferred to the 
assistant auditor’s office department at 
the home office, and later to special 
work in Pittsburgh. In 1912 he went 
into the field. 


BRITISH COMPANY VALUATIONS 





Heavy Depreciation Charges Provided 
for Out of Surplus—Make Bonus 
Reductions 





The results of the actuarial valua- 
tions by twenty-one British life insur- 
ance companies as given by the “Insur- 
ance Record” of London, shows that the 
companies provided out of surplus for 
depreciation of £3,400,000 each year, 
for the companies valuing annually, or 
3 per cent. of the total funds, and §£7,- 
(060,000 depreciation in the companies 
valuing every five years, or 6% per 
cent. of the funds. The funds of the 
companies considered constitute about 
one-half of the total funds invested by 
ail British life offices. The bonus re- 
sults show that 11 companies passed 
the bonus rate, 6 reduced the bonus 
and 4 maintained it. 





Wood's Argument 
in Merger Talk 


(Continued from page 3.) 
insurance company c6ntrolled by it. 
The remaining assets will be liquidated 
by the Investment Company which will 
return to the owners of the various com- 
panies the amounts now represented by 
the particular value of their capital 
stock investment. 

Consolidated’s Plan 

“In reviewing the possible field of 
operations of the Consolidated Invest- 
ment Company, we have listed a num- 
ber of companies which will be greatly 
benefited by the operation. These com- 
panies combined have the following: 


RE Ea er ee Ae hen $ 15,606,763 
ED Ay vedas ewasusanewpe 3,432,420 
Annual premium income ... 15,489,951 


nn LOTT Le 26,883,930 
Insurance in force .....« =. 494,309,875 

“The insurance in force now owned by 
these various companies will be valued 
at $10 per $1,000, and in acquiring the 
companiés, the Consolidated Investment 
Company will exchange with their stock- 
holders its five year 5 per cent deben- 
ture bonds in an amount -equal to their 
capital stock—$15,606,763, and its com- 
mon stock in an amount equal to the 
value of the insurance in force ($4,943,- 
090) plus their remaining surplus ($3,- 
432,420), amounting to a total of $8,- 
375,510, 

Bonds ....... s...145$15,606,763 
: 8,375,510 

“For its bonds issued, the Investment 
Company will have interest-bearing se- 
curities of the highest character read- 
ily salable to an amount equal to its 
bonds outstanding, and will receive in 
addition the samé kind of securities to 
an amount équal to the remainitig net 
surplus of thé various companies. As 
fast as these assets are liquidated the 
bonds will be redeemed, leaving its out- 
standing capital stock as its only lia- 
bility. 

Cites Experience of Two Companies 

“To arrive at the probable earning 
power of the company owning this con- 
solidated and merged insurance, it is 
only fair to assume that it would équal 
that of any othér Gompany n6w operat- 
ing with a corrésponding amount of in- 
surance in force, and as an approxima- 
tion of its earning power, we show be- 
low the past year’s exhibit of the Aetna 
and the Union Central companies, whose 
figures most closely approach those of 
the combined companies: 


Insurance in Premium Net 
Force Income Profits 
$407,959,099 $13,285,875 $4,248,308 
14,584,470 3,088,146 


AGED. cc cccccesess 
Union Central... 429,975,546 


saa $837,934,645 $27,970,345 $7,336,454 
Average .....-. $418,867,327 $13,985,172 $3,668,227 
$8.75 per $1,000 of insurance in force. 
“Predicated on the above, the life 
company operated and controlled by the 
Investment Company should be able to 
earn at least $8 per thousand per an- 
num on the insurance combined under 
its management: $494,308,875 x $8=$3,- 








66 Years Old 


NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 
PART OF THE 1915 RECORD: 


Largest paid-for new business. 

Largest payments to policyholders. 

Largest dividend payments. 

Passed two hundred millions in insurance in force. 
General surplus substantial 
Dividend scale increased fi 


A good policyholders’ company is a good company for the agent, 


Write to Edward D. Field, Superintendent of Agencies, Montpelier, Vermont 


Mutual 


y increased. 
th time in eight years. 








W.D. Wyman, President 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 

Inc. 1851 

New policies with modern provisions 
W.S. Weld, Supt. of Agencies 


Attractive literature 








members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN Mlt'TUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSUR\NCE 
PROPOSITION which in the sum of ALL ITS BENEF 

is unsurpassed for net low cost and care of interests o 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








954,471 annually—equal to 47 per cent. 
ou the outstanding stock of the Con- 
solidated Investment Company. 

“If for any reason it is not possible 
to combine all the companies herein- 
before listed, the same relative propor- 
tion of profit will be shown if only a 
small number of them are liquidated 
and the insurance merged. 


Exchanging Bonds and Securities 

“During the past year the founders 
of the Consolidated Investment Com- 
pany have taken up the matter of con- 
solidating a number of the younger life 
companies through the Consolidated In- 
vestment Company by exchanging its 
bonds and securities for their capital 
stock, and have received such enthus- 
iastic acceptance and approval of the 
plan from seven of the companies that 
we are quite confident that all the de- 
tails preliminary to the merging of these 
companiés will be completed before the 
end of this year. 

“The aggregate capital, surplus, re- 
serves, amount of insurance in force 
and annual income of these seven com- 
panies are as follows: 


SE Sf idiin's 64 Gh cad ee ea seus $ 2,246,325 
I atin bivexds wadhacens *367,598 
SN a ive sk oa bch saee seen 2,849,070 
Insurance in force .......... 61,838,408 


Annual premium income .... 1,923,774 

*Surplus includes $100,000 assets of 
Union Casualty Insurance Company. 

“In payment for the foregoing com- 
panies the Investment Company will is- 
sue and exchange with their stockhold- 
ers the five year 5 per cent. bonds in 
the amount of $2,245,325, and its capi- 
tal stock to the amount of $985,988, rep- 
resenting the value of the surplus and 
the insurance in force at $10 per thou- 
sand. 

Transferring of Risks 

“The Investment Company will then 
transfer the risks in force and turn over 
the reserves accumulated for their pay- 


COMPANY, 
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ment to the Life Company controlled 

by the Investment Company for that 

purpose, receiving into its own treasury 

cash and gilt-edged income-bearing se- 

curities equal to the capital and sur- 
(Continued on page 6.) 
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Overcoming Objections 
to Endowment Features 


CONTRACT ANALYZED TO SHOW 
ITS ELEMENTS 








R. W. Stevens Explains Relation of In- 
vestment and Insurance Charge— 
How Company Figures 


R. W. Stevens, vice-president of the 
Illinois Life, of Chicago, makes in the 
following an analysis of the endowment 
contract showing how objections of 
the prospect may be overcome by an 
understanding of the relation of the dif- 
ferent elements that enter into the con- 
tract. 

An endowment insurance policy is a 
combination of death insurance and sav- 
ings, but many agents and prospective 
applicants insist upon considering the 
annual premium deposit either as all 
life insurance payment or all invest- 
ment payment and are, therefore, easily 
able to persuade themselves that an en- 
dowment policy is unattractive. 

Reduced to its simplest terms the 
premium on a twenty-year endowment 
policy is divided into two parts: first, 
the investment portion, which must be 
such a sum as, paid and compounded an- 
nually at an assumed rate of interest, 
will in twenty years amount to the face 
of the policy, second, the insurance 
charge, the purpose of which is to pre- 
pay or forgive such remaining invest- 
ment deposits as have not fallen due 
under the terms of the contract in the 
event death occurs prior to its comple- 
tion. 

For example, the annual deposit, three 
per cent. compound interest basis, ne- 
cessary to be made over a period of 
twenty years to accumulate one thou- 
sand dollars is $36.13. If the person 
who starts out to save one thousand 
dollars in twenty years wishes to in- 
sure one thousand dollars to his es- 
tate even though he fail to live to make 
the twenty annual deposits, he must 
enter into an arrangement with a life 
insurance company; and the company 
must calculate the sum, for the annual 
payment of which over the period of 
twenty years, it is willing to guarantee 
to immediately advance in cash, upon 
the death of the depositor and insured. 
the difference between the sum accu- 
mulated by the savings deposits and 
the sum that would have been accumu- 
lated, had the deposits been made for 
the full period of twenty years. 

If death occurs during the first year, 
the company must advance and pay in 
cash $963.87 ($1,000—$36.13); the tenth 
year $573.57 ($1,000—$426.43) and so 
on until finally in the twentieth year, 
should death overtake the contract- 
holder, the company would merely re- 
turn the savings fund, both parties hav- 
ing enjoyed an eminently fair and equit- 
able contract; the one having had his 
unpaid deposits protected by the life 
insurance company, and the other hav- 
ing received a fair though nominal price 
for having furnished that protection, 


To illustrate our point specifically 
we will take the Illinois Life twenty- 
year endowment, premium-reduction 
plan, issued as of age thirty, amount 
one thousand, first year’s deposit $50.- 
49; second and subsequent years’ $43.- 
42, for which annual premiums or de- 
posits the Company guarantees at the 
end of twenty years or upon the prior 
death of the insured, a cash payment of 
$1,000. 

For the annual payments stated the 
Illinois Life guarantees to do one of 
two distinct things: first, to pay the pol- 
icyholder in cash, if living at the end of 
twenty years, all premium payments 
having been made, the sum of $1,000; 
second, in the event that death of the 
policyholder should occur at any time 
after the first annual premium has been 
paid and during the twenty-year period, 
it shall immediately pay to the in- 


sured’s estate or beneficiary the sum of 
$1,000. 

Since we know that it takes $36.13, 
paid and compounded annually at three 
per cent. for a period of twenty years 
to accumulate $1,000, it is plain as a 
pikestaff that the charge made by the 
Company for insuring the prepayment 
of unpaid deposits, in the event death 
overtakes the policyholder prior to the 
completion of the twenty annual pay- 
ments, is the difference between the 
premium paid and the amount ($36.13) 
necessary to accumulate $1,000. $43.- 
42—$36.13=$7.29.) 

In cther words, the Company agrees 
that for a consideration of an average 
annual payment of about seven-tenths 
of one per cent, of the amount which 
the policyholder sets out to save it will 
guarantee the sum of $1,000 to his es- 
tate or beneficiary without regard to 
the number of annual deposits he may 
live to make, 

If, as is likely to be the case, you are 
confronted with the question, “How can 
the company afford to insure the can- 
cellation of unpaid investment deposits 
for such a low premium?” you should 
call the propect’s attention to the fact 
that the amount insured is constantly 
reducing and that the average of the 
amount insured is about five hundred 
dollars. 

The small extra premium which is 
charged the first year may properly be 
explained as necessary to take care of 
the cost of issuing the contract: medical 
examiner’s fee; inspection of risk, etc. 





PRUDENTIAL MAKES INCREASES 





Additional Salary Distribution of 
$300,000 to Field and Home Office 
Force, Except Officers 





The Prudential will early in Janu- 
ary make additional salary payments 
of about $300,000. None of the officers 
of the Company, or managers, will share 
in the distribution. 

The plan is as follows: One extra 
week’s salary is to be paid to all home 
office employes who entered the Com- 
pany’s employ prior to October 1, last, 
and who are receiving $25 a week or 
under; and $25 is to be paid to all other 
clerks receiving between $25 and $40 
a week. In the field, industrial agents 
are to be paid $10 each and an addi- 
tional sum based on the increased busi- 
ness written by them during the last 
quarter of 1916. Agency organizers and 
assistant superintendents are to be 
paid $15 each and a similar addition. 





Wood’s Argument 
in Merger Talk 


(Continued from page 5.) 

plus taken over, or $2,612,923, while the 
receptacle Life Insurance Company will 
receive into its treasury assets equal to 
the reserve ($2,849,070) will assume 
the insurance in force and earn for the 
Investment Company the savings af- 
fected through the consolidation, which 
should equal at least $8 per thousand 
of insurance in force, or $494,704. 

“The condition of the Investment 
Company as affected by these opera- 
tions only, and without reference to 
any other transactions, at the end of 
the first year after its completion should 
be as follows: 

OUTSTANDING CAPITAL 
988.00 


’ 
Assets and Income 
Stock receptacle life insurance com- 


Received from commissions on re-in- 


eusian DUMNMONS: cise sdccccvcdcnccses 494,704.00 
Received from interest on assets at 

© POF CUR caviicnenccnvtcverestnseseys 100,516.00 
DD incictocsteu rinse eeicnvenmedveds $3,408,143.00 


Liability and Expense 
Outstanding five year 


BONNER. dunencnimiaonersvence $2,245,325.00 
Interest on bonds.......... 112,266.25 
Expense management, In- 
vestment Co, .....ccccese 50,000.00 
$2,407,591.25 


ALBANY MEETING 





Life Underwriters’ Lectures Getting 
Good Publicity—Good Work Done 
at Teachers’ College 





At the December meeting of the Cap- 
ital District Life Underwriters’ Asso- 
ciation George J. Ferguson, C. D. Os- 
terhout, and R. L. Mitchell, of the Trav- 
elers, and J. A. Green, of The Pruden- 
tial were admitted to membership, The 
lecturers of this association have been 
doing good work in talks before the 
State College for Teachers, which ad- 
dresses have received considerable 
space in the “Knickerbocker Press,” of 
Albany; and other papers. 

Pancoast Kidder, by request of the 
executive committee, repeated the lec- 
ture he delivered before the college. 
A letter from A. B. Mallory was read 
on “How to Secure Repeat Orders.” 





The General Agents’ Club of the 
Bankers Life of Des Moines, will hold 
its second annual meeting in the home 
office January 3, 4 and 5. A program 
is being arranged by C. C. Blevins, su- 
perintendent of agents for the Company. 
Seventy general agents representing the 
Bankers Life in 30 States will attend 
the convention. 





Leopold Strauss, a prominent life in- 
surance agent at Montgomery, Ala., has 
suggested the inauguration of “Insur- 
ance Week” in his town. Mr. Strauss 
explains his idea in an advertisement 
in a local newspaper. 


GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 











good year. 


Good Territory Now Open in Several Western States 
A GOOD PRODUCER and organizer can secure an 
EXCELLENT CONTRACT 
Company SECOND T i — iabiliti 
companies WEST of PHILADELPHIA. 
December ist, 50% above the same period last year, and 1915 was a 


MUTUAL legal reserve 
Increase in new business to 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINN. 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, June 28, 1915 

‘*It is noteworthy that this Company was organized without any promotion expenses. ”” 

**T beg to report further that I find the Company in excellent financial condition.” 


‘The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision.”’ 


Home Office, DALLAS, TEXAS 











E have room just now for two or 

three good men—not the Million 

Dollar producer who takes it out 
in talk, but the man who can average 
$100,000 of personal business, plus ex- 
perience in appointing and working 
with agents. Men who become val- 
uable to this Company grow in value 
to themselves. We cannot guarantee 
your success, but we will give you a 
real opportunity, then it’s up to you. 
Would you like to hear about it 
further? 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


HOWARD S. SUTPHEN 
Vice-President & Manager of Agencies 








Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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Joint Body to Study 


Taxation Problems 


—_———_ 


FIRST STEP FOLLOWS ADDRESS 
BY CHAS. F. COFFIN 





Resolution Brings Together Presidents’ 
Association, American Convention 
and State Officials 





One feature of the annual meeting 
of the Association of Life Insuranee 
Presidents that is expected to have far- 
reaching results is the co-operation of 
the Association with the American Life 
Convention on the question of life in- 
surance taxation. Both organizations 
will take the matter up jointly with the 
Netional Convention of Insurance 
Commissioners. 

‘The important resolutions adopted by 
the Association on taxation, which are 
reproduced below, were the result of 
ar address by Charles F. Coffin, vice- 
president of the State Life of Indian- 
apolis, who is recognized as an expert 
or. the subject of taxation of life insur- 
ance, 

Resolutions 

Whereas, Provision made by life insurance 
for dependents, who might otherwise become 
charges upon the State, should be recognized 
as a public service, and, : ae 

Whereas, The premium paid for life insur- 
ance protection is intrinsically a self-imposed 
tax, inuring to the public benefit; and, 

Whereas, The ultimate purpose of the life 
insurance companies is to perform such pub- 
lic service so nearly as may be possible at 
cost; and, 

Whereas, The taxation of life insurance cor- 
porations, by adding to the cost of insurance 
protection, materially enhances the cost of in- 
surance and constitutes an increased burden 
in the nature of a double tax upon policy- 
holders; and, . : 

Whereas, Such tax is against public policy 
in that it tends to discourage insurance and 
diminish or restrict the amount thereof, and, 

Whereas, Notwithstanding the magnitude of 
the tax already imposed and its detrimental 
effect upon the institution of life insurance, 
there has been and is a manifest tendency on 
the part of the Federal Congress and State 
legislatures to increase the rates of taxation 
and the amounts of taxes upon insurance cor- 
porations, and, ; : 

Whereas, The president of the American Life 
Convention in his very interesting address be- 
fore this meeting has suggested the formation 
of a joint committee comprising representatives 
of this association, of the American Life Con- 
vention and of the National Convention of In- 
surance Commissioners, for the purpose of de- 
vising ways and means for relief from this 
increasing burden of taxation. i 

Resolved, That the executive committee be 
and it hereby is authorized and instructed to 
take up with the National Convention of In- 
surance Commissioners and with the American 
Life Convention the general question of the 
tax on premiums and other taxes levied upon 
life insurance companies, with full power to 
appoint a special committee to co-operate with 
representatives of said bodies as a joint com- 
mittee or otherwise in the study of tax laws 
and the theory and principle of taxation in 
its relation to life insurance, the preparation 
of a fair and proper standard bill for the tax- 
ation of life insurance corporations and the 
formation and circulation of sound views with 
regard to the taxation of life insurance. 


In his address Mr. Coffin brought out 
the following points: 

The life insurance taxes, licenses, 
fees and fines, taken from policyholders’ 
funds during the single year of 1915 by 
the various States and other tax author- 
ities, and from the 238 life insurance 
companies in active operation, for the 
privilege of carrying on the business, 
reached the astounding aggregate of 
$14,251,735, and this amount is exclusive 
of the taxes paid on real estate owned 
by these companies, which latter taxes 
amounted to $2,594,000 more. 

A reliable estimate made by those 
accustomed to the study of such statis- 
tics shows that of these $14,251,735 the 
State taxing authorities received more 
than $13,250,000, while the total ex- 
penses of all the insurance departments 
of the country amounted to only $1,360,- 
000. It is doubtless fair to assume that 
$500,000 is the amount which the life 
insurance companies contributed to the 
payment of these expenses. 

The total amount of life insurance 
taxes, licenses, fees and fines paid by 
the life insurance companies during the 
decade ended December 31, 1915, war- 
rants the most serious consideration. 


The total amount paid in 1905 was $7,- 
500,000 and the total amount paid dur- 
ing 1915 was fourteen and more than a 
quarter million. This discloses an in- 
crease during these ten years of nearly 
$7.000,000—an increase of more than 
9¢ per cent. of the amount paid during 
1905, 
Tax Increase in Lead 


The organization of new companies 
and the expansion of the business gen- 
erally would result, of course, in a larg- 
er total amount of taxes, licenses and 
fees, but the percentage of increase in 
such taxes is substantially larger than 
the rate of increase in the amount of 
insurance carried or the total premi- 
ums received. 

The premiums received by all the life 
companies during 1914, upon which 
taxes were paid in 1915, were a trifle 
less than 53 per cent, in excess of the 
amount received during 1904, upon 
which the taxes paid in 1905 were based. 

An investigation further discloses that 
the insurance in force by all companies 
December 31, 1914, was just a trifle over 
72 per cent. in excess of the amount in 
force December 31, 1904. 

As bearing upon the difference be- 
tween the percentage of increase in the 
insurance in force and in the premi- 
ums received, it appears to be a fact 
that the highest rate of increase in vol- 
ume of insurance in force occurred in 
the classes of policies carrying low 
premium payments. 

The increase, based upon the best 
available statistics, was about as fol- 
lows: Whole life policies, 51 per cent.; 
endowment policies, 42 per cent.; all 
others, 122 per cent.; industrial, 95 per 
cent. 

The total taxes, licenses, fees and 
fines paid in 1905 was 1.53 per cent. of 
the total premium income in 1904. The 
total taxes, licenses, fees and fines paid 
in 1915, even on a very much larger vol- 
ume of premiums collected, was 1.91 
pe recent. of the total premium income 
of 1914. 

Whether tested, therefore, by the 
amount of insurance carried or by the 
amount of premiums paid, it is an incon- 
trovertible fact that the policyholder 
is subjected to a heavier tax burden at 
present than he was ten years ago; and 
this, too, as has been pointed out, in the 
face of the amplest discussion of sound 
economics and of ethical social prin- 
ciples. 

The situation is so astounding as to 
defy intelligent comprehension! 


Colossal Sum Interpreted 


Let us endeavor to interpret in terms 
of life insurance benefits the signifi- 
cance of the payment of the colossal 
sum of $114,273,045 as taxes on the life 
insurance business during the past ten 
years. 

Let us assume that a company starts 
business on the non-participating plan 
with a premium income the first year 
and each succeeding year for a full pe- 
riod of ten years of the level amount of 
$11,423,704.50; that there are no lapses; 
that the decrease of insurance by death 
losses each year is made good with new 
insurance at the beginning of the suc- 
ceeding year and that all insurance is 
ordinary whole life effected at age thir- 
ty-five, the business to be transacted on 
the basis of American 3% per cent. 
tables. At the possibly liberal office 
premium of $22.50 per thousand, $11,- 
423,704.50 will pay the annual premium 
on $507,720,000 of ordinary whole life in- 
surance. On this amount of insurance 
carried for ten years, on the conditions 
above stated, there would have been 
paid during this period a total of death 
losses amounting to $49,422,626, assum- 
ing that losses will occur in accordance 
with the tabular rate of mortality. The 
insurance remaining in force at the end 
of ten years would be $502,273,578, the 
tabular reserves on which, according to 
American 3% per cent. tables, is $65,- 
067,821. This amount of reserve is 
equivalent to the single premium on 

(Continued on page 9.) 


ENDS SECURITY MUTUAL CASE 





Appeals Court Disposes of Boswell 
Suit to Recover Damages for Breach 
of Agency Contract 





The Court of Appeals of the Cincin- 
nati district has just affirmed the de- 
cision of the lower court in the case of 
William Boswell against the Security 
Mutual Life, of Binghamton. 


In February, 1912, Mr. Boswell, for- 
mer general agent of the Company, 
brought suit against the Security Mu- 
tual Life, claiming $250,000 damages for 
alleged wrongful termination of his 
agency contract. The case was tried 
in 1915. At the conclusion of the evi- 
dence, the court directed the jury to 
find a verdict in favor of the Company, 
This decision has been affirmed by the 
Court of Appeals which finally disposes 
of the case in favor of the Company. 





WRITE LARGE GROUP BUSINESS 





Companies Report Big Increase in 
Volume—Many Employers Adopt 
Plan as Gift 





Employers large and small through- 
out the country have taken out group 
life insurance policies as Chrismas gifts 
for their employes. All of the com- 
panies writing this class of business 
have reported many group cases closed 
this month. The total insurance in- 
volved cannot be estimated but it 
amounts to many millions. 


The Equitable Life Assurance So- 
ciety wrote during the latter part of 
November and December approximate- 
ly $15,000,000 of group insurance alone, 
the number of individual cases exceed- 
ing forty. In addition to this there is 
one group covering 4,000 lives, in which 
the insurance will approximate $3,500,- 
000, the details of which will be an- 
nounced early in the month of Janu- 
ary. 

About $6,000,000 worth of insurance 
covering something like 8,000 persons 
has been written by the Travelers in 
the last six weeks for concerns that 
give the insurance to their employes as 
Christmas or New Year presents. The 
list includes many prominent concerns 
in all parts of the country. 


The Aetna Life also reports a large 
volume of group insurance for Decem- 
ber, the exact amount not being avail- 
able. 


WITHINGTON CONSULTANT 


At a meeting of the board of direc- 
tors of the New Jersey Life Insurance 
Company, held in the offices of the 
president, 165 Broadway, New York 
City, the following named were elected 
members of the board: J. Franklin Fort, 
ex-governor New Jersey; O. B. Hunts- 
man, vice-president Missouri Pacific 
Railway Company; Anthony J. Drexel, 
Jr., banker, and Francis Williams, presi- 
dent of the Broad and Market National 
Bank, Newark, New Jersey. 

Mark §S. Eustace, formerly of the 
Banking Department and chief examiner 
for the insurance department of the 
State of New York, has been elected by 
the board of directors as assistant sec- 
retary; Stanley R. Woodruff, M. D., of 
Jersey City and Bayonue, medical direc- 
tor, and Frederic S. Withington, of Des 
Moines, Iowa, consulting actuary. 





BUSINESS OF N. Y. OFFICES 


The Goulden & Koch agency of the 
Connecticut General at 220 Broadway 
will write $140,600 in premiums for 1916 
as compared with $93,691 for 1915. 

The Lathrop E. Baldwin agency of 
the New England Mutual Life had an 
increase of more than 10 per cent. in 
its 1916 business. 





THE 
First Mutual 


Chartered in America, 1835 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 


ALFRED D. FOSTER, President 
D. F. APPEL, Vice-President 





FINANCIAL STATEMENT 


Assets, Jan. Il, 
1916 .........$74,274,980.68 
Liabilities ........ 69,154,791.00 





Surplus .......... $5,120,189.68 


The New England Mutual’s recognized 
position in the front rank of American 
companies is the result of seventy-two 
years of honorable, capable and equitable 
dealing. If you are a “front rank” man 
—you want to be identified with such an 
institution, 


EDWARD W. ALLEN, Manager 
217 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 








The “‘Home Life” 


The fifty-sixth annual state- 
ment of the Home Life 
Insurance Company, of which 
George E. Ide is President, pre- 
sents a record of substantial 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to 
$32,029,439.71 after paying to 
policy-holders $3,447,381 in- 
cluding dividends of 


$602,721 


The insurance in force was 
increased by $4,766,740 and 


is now 
$125,660,173 


For Agency apply to 


GEORGE W. MURRAY, 


Supt. of Agts. 
256 Broadway, New York, WN. Y. 








FOUNDED 1865 








Unexcelled In 
Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 
and Trust Company 


OF PHILADELPHIA 
Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends 
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[ Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 

















Following are three il- 

Why It Pays lustrations from the 

To Insure New York Life showing 

While Young the advantages of in- 

suring while young: 

Policy No, 90,805, insured at age 24 
in 1872, now age 68, on basis of $10,- 
000, ordinary life, annual dividend plan. 
Premiums paid in 45 years (less divi- 
dends) $6,146.30: 1916 premium (less 
dividend) $92.90. 

Policy No. 164,512, insured at age 34, in 
1882, now age 68, on basis of $10,000, or- 
dinary life, annual dividend plan. Premi- 
ums paid in 35 years (less dividends) 
$6,654.60: 1916 premium (less dividend) 
$144.20. 

Policy No. 441,490, insured at age 44 
in 1892, now age 68, on basis of $10,- 
000, ordinary life, annual dividend plan. 
Premiums paid in 25 years (less divi- 
dends) $7,246.20; 1916 premium (less 
dividend) $241. 

These results prove that there is a 
double advantage in insuring. as early 
in life as possible, the sooner the better. 

The man who insured at 24 paid in 
total premiums from age 24 to 68 much 
less than the man who insured at 34, 
or the man who insured at 44. 

Besides he enjoyed the benefits of the 
protection for 20 years longer in one 
case, and for 10 years longer in the 
other; he might have died in the mean- 
while. 

After having had protection for an 
extra 10 or 20 years the cash outlay of 
the man who insured at 24 has been 
$508.30 less than that of the man who 
insured at 34, and $1,099.90 less than 
that of the man who insured at 44. 

Therefore his total cash outlay for 
insurance is less, with from 10 to 20 
years additional protection. 

The man who insured at 24 enjoys 
another advantage: 

His insurance for the future, after ar- 
riving at age 68, will cost him to carry 
much less per year than it will the other 
men. 

His net annual premium for 1916, af- 
ter reaching age 68, as cited above for 
a $10,000 ordinary life policy, annual 
dividend plan, is only $92.90 (dividend 
deducted); while the man who insured 
at age 34 pays $144.20 (dividend de- 
ducted); and the man who insured at 
44 pays $241 (dividend deducted) for 
the same protection. 

Therefore by insuring young, a man 
saves money on future annual premiums. 

” s * 


What is the cash value of 

Promises a promise of business 

And Their made by the prospect to 

Value a salesman? asks the Mu- 
tual Life “Items.” From 
the standpoint of the inexperienced 
salesman, such a promise is worth al- 
most as much as a sale. He accepts it 
without doubt or question, and at once 
speculates on how he will dispose of 
the commissions which ultimately will 
be earned. As promises accumulate, 
they serve collectively to buoy him up 
with hope and courage, to incite his en- 
thusiasm, to open up vistas of pros- 
perity to his imagination. 

The hardened solicitor, however, ac- 
cepts promises only at their actual val- 
ue. He knows that many of them, yes, 
the larger proportion, are made reckless- 
ly, not seriously. He has learned that 
to the procrastinator the promise is 
the harbor of first resort, Years of ex- 
perience have taught him that with 
Many other persons a promise is as a 
mere jumble of words—easily given and 
as easily taken back. Accordingly, he sel- 
dom regards a promise as a gauge of 
productive ability, as a basis for hope, 
or as a source of enthusiasm. Until 
through his own effort a promise be- 








comes positive, it is to him as negative 
as if never made. 

This difference in attitude toward 
promises, no doubt explains why so 
many begimmers in life insurance field 
work drop out before they have had an 
opportunity to become seasoned, while 
experienced agents stick out periods of 
non-production, no matter how discour- 
aging they may be. The former, by 
overvaluing promises in the first place, 
find it difficult to withstand the disap- 
pointment which results when the prom- 
ises are broken; the latter, better un- 
derstanding human frailties, are not de- 
ceived and accept, as a matter of course, 
whatever may come. 

Certainly the novice in salesmanship 
will enhance his chances for success if 
at the very start of his efforts he takes 
to heart the truth of a certain, familiar 
adage, adapted as follows: “A premi- 
um in the hand is worth two promises 
in the mind.” 

o * o 
In discussing single pre- 
Single mium endowments the 
Premium New England Mutual 
Endowments Life’s monthly publica- 
tion going to agents says: 

“In the last two years many people 
have acquired large sums of ready mon- 
ey. A new personal investment prob- 
lem is thus created. 

“Every agent of our Company is pre- 
pared to render practical service in such 
cases, by selling a form of contract that 
only a few insurance men ever sell: the 
single-premium endowment. This policy 
is so attractive that when properly pre- 
sented even the man with $100,000 insur- 
ance will buy it. 

“Go to a prospect, age anywhere from 
twenty-five to fifty, who has made much 
‘profit, and tell him that the very wisest 
thing for him to do is to lay by a large 
portion of his sudden wealth in annuities 
—as several well-known financiers have 
already done. But add that the objec- 
tion to this plan is the low annual in- 
come derived therefrom—unless the an- 
nuitant happen to be at least sixty-five 
years old. 

“Then explain the single-premium en- 
dowment. We assume that your man 
is thirty-five, and that he has ‘cleaned 
up’ $25,000. Tell him that by laying 
aside $10,910 today with this Company 
under a single-premium endowment, he 
will be guaranteed $20,000 at age sixty- 
five. This sum can be converted, if de- 
sired, into a satisfactory annuity. 

“Thus the investor accomplishes sev- 
eral objects: First. He gets insurance, 
which, at the start, will be nearly double 
the investment. 

“Second. He guarantees himself 
against the loss of at least this much 
money, no matter how badly the invest- 
ments of the rest turn out. 

“Third. He provides absolutely for 
the purchase of the annuity at the prop- 
er age to buy this desirable old-age pen- 
sion, 

“Fourth. He makes an investment of 
his $10,910 during the interim that com- 
pares most favorably with conservative 
bonds, because of the annual shares of 
surplus that our Company will pay him. 
These shares of surplus can be taken 
in cash—the first and smallest one be- 
ing $164.60, or they can be accumulated 
with the Company, thereby increasing 
the principal at maturity. 

“The amount invested, $10,910, is the 
present worth of $20,000 at a little more 
than 23 per cent. interest. On the 
1916 basis, the share of surplus is more 
than 1. per cent. The total invest- 
ment, if the shares are taken in cash, 
will net over 3.5 per cent. compound in- 
terest; and if they are allowed to accu- 
mulate, the investment will net about 
4 per cent.” 


METROPOLITAN LIFE 


| Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The Company By the ot 
For the People 


The Daily Average of the Company's 
Business during 1915 was: 














639 per day in Number of Claims Paid. 
9,175 per day in Number of Policies 
Issued and Revived. 


$1,956,438 per day in New Insurance 
Issued, Increased and Revived. 








$326,616.59 per day in Pa ayments to 
Policyholders and Addition to Re- 
serve. 


$146,602.49 per day in Increase of 
Assets 





Metropolitan Life Insurance Company 
Howe Office Building 


JOHN R. HEGEMAN, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, eh 












ASSES ..cccccccccccccces ccecceccccccccccccccccccccccccccccce , 

Liabilities ......... oe +e m4 

Capital and Surplu 1,811,125.66 
Insurance in Force.......sese 1 701.00 
Payments to Poltayhebdacs since Organization. ° 16,811,250.99 
Ze Paying 0s DOGG WR icvcccccccccccscsccedéscctscvecscces $ 1,350,000.00 annually 

GOOD TERRITORY FOR LIVE AGENTS 
Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘ol/dest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


INSURANCE com 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 
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COURTS AND THE LIFE CONTRACT 
By T. W. BLACKBURN of The Omaha Bar 


Extracts From Paper Read Before Association of Life Insurance Counsel 








(Continued from last week.) 
Nebraska provides in general terms 
that “the maximum single risk shall be 
three times the average policy or one- 
eighth of one per cent. of the insurance 
in force whichever sum is the greater” 
less re-insurance. It goes on further and 


provides that “the minimum number of | 


risks outstanding shall be 200 each with- 
in the maximum single risk prescribed 
herein.” 

A stock company, under this provi- 
sion, could not commence doing busi- 
ness. It is not intended as a limit upon 
stock companies and certainly not upon 
stock life companies, but in the very 
next succeeding paragraph of the law. 
incorporators and directors are made 
liable jointly and severally for any loss 
incurred upon any policies written, is- 
sued or delivered during any time when 
the risks outstanding shall be below 
the minimum number prescribed by the 
next preceding section. This law also 
makes it unlawful for any insurance 
company to include “in the sum charged 
or designated in any policy as the con- 
sideration for insurance any fee, com- 
pensation, charge or perquisite whatso- 
ever not specified in the policy.” A 
very strict construction of this provi- 
sion would prevent any company from 
paying a commission on any premium 
unless it specifically set out in the pol- 
icy the fact and the amount. The pur- 
pose of this provision was to forbid 
policy fees and has no relation what- 
ever to life insurance. Washington has 
the same provision, 

Oregon and Dakota 

A bill was introduced in Oregon two 
years ago which was brief but very 
comprehensive. It reads as follows: 

Any insurance company or _ corporation 
whether life, accident, fire or marine, issuing 
any policy of insurance within the State of 
Oregon shall be liable for the full value of 


the loss sustained to any property covered by 
said policy, except in cases of actual fraud. 


North Dakota has this provision: 

When the name of the person intended to be 
insured is specified in a policy, it can be ap- 
plied only to his own proper interest. 

‘How is it possible for a life company 
to pay the beneficiary under a provision 
like this? 

Another provision reads as follows: 

An insurer is not liable for a loss caused by 








Joint Body to Study 
Taxation Problems 
(Continued from page 7.) 
$143,166,017 of full paid life insurance 
at the respective attained ages of the 
supposed policyholders. 

It will be seen, therefore, that by the 
sequestration of $114,273,045 of insur- 
ance funds, for revenue, during the past 
ten years, policyholders have been de- 
prived of the equivalent of $49,422,626 
of support to their beneficiaries and 
$143,166,017 of protection for life in the 
form of paid-up insurance. 

From Another Angle 

Let us view this proposition from a 
slightly different angle. The amount of 
insurance purchasable with annual pre- 
miums aggregating $11,423,704.50—the 
average annual exactions from life 
companies during the last decade 
for taxes, fees, etc.—as before stat- 
ed, is $507,720,000. The new companies 
organized during the period and now in 
existence—133 in number—had on De- 
cember 31, 1915, $1,048,461,310 of insur- 
ance in force. One hundred and seven 
of these companies had $507,410,132 of 
insurance in force. Therefore the in- 
surance value of the average annual 
payments of life insurance companies 
for taxes, licenses, fees and fines dur- 
ing the past ten years is equal to very 


the wilful act of the insured, but he is not 
exonerated by the negligence of the insured or 
of his agents or others. 

Try and apply this to a life insurance 
policy and escape payment, if you can, 
in a suicide case. 

Wisconsin, prior to 1905, had the fol- 
lowing provision as Section 1950: 

If the policies of any such life, accident or 
live stock insurance corporation shall not be 
valued by the Insurance Department or proper 
officers of either the State under whose laws 
it is organized, or New York or Massachusetts, 
and a certified copy thereof filed in this office, 
the Commissioner of Insurance shall calculate 
the existing values on all its outstanding pol- 
icies, and the corporation shall pay annually 
to the Commissioner of Insurance by way of 
compensation, one cent on each one thousand 
dollars for the valuation of its policies issued 
on lives or live stock. 

This remarkable method of valuing 
policies of accident and live stock in- 
surance policies was originally written 
for life policies only. A labor saving 
statesman later amended by inserting 
“or accident” in the first line after the 
world “life.” A later lawmaker, with 
a view to economizing time, space and 
trouble, further amended the act by 
striking out the word “or” between the 
words “life” and “accident” and insert- 
ing in lieu thereof a comma and by in- 
serting after the word “accident” in the 
first line and after the world “lives” in 
the last line the words “or live stock.” 
It is thus they have created insurance 
laws in several of the States. 


Double Insurance Definition 

Nebraska and Washington also define 
double insurance to exist “where the 
same party is insured by several in- 
surers separately in respect to the same 
subject and interest.” 

Washington, Idaho and Nebraska pro- 
vide that “every agent or other repre- 
sentative of any insurance company is- 
suing a policy on its own behalf in this 
State, shall report to the company the 
exact consideration charged and writ- 
ten in the policy, as a premium for the 
risk assumed.” 

Washington defines an adjuster or in- 
surance adjuster as: 


A person, co-partnership or corporation who 
undertakes to ascertain and report the actual 
loss or damage to the subject matter of the in- 
surance due to the hazard or peril insured 
against. 

Nebraska has this identical provision 
in its code. 


nearly one-half of the amount in force 
in all the new companies which began 
business during this period and are still 
in existence, and equal to all the insur- 
ance in force in 80 per cent. of such 
companies. 

The number of companies organized 
within the last seven years and ‘still in 
existence is eighty-four—slightly more 
than one-third of all the companies now 
engaged in business. These eighty-four 
companies on December 31, 1915, had 
$511,367,206 of insurance in force. 

Therefore the insurance value of these 
average annual governmental exactions 
is substantially equal to the entire in- 
surance now in force in all the com- 
panies which began business during the 
years 1909, 1910, 1911, 1912, 1913, 1914 
and 1915. 

From this point of view the burden 
which these exactions impose on poli- 
cyholders and on the business of life in- 
surance is equally impressive. 

Again, allowing $2,500 for the educa- 
tion and training of a boy or girl, the 
life insurance tax paid during the last 
ten years would equip and train for life’s 
duties an army of 45,700 young people, 


Thirty-eight Thousand Cottages 


Allowing $3,000 each for a neat and 
habitable cottage, the gross taxes paid 





satisfying and continuing. 


A Year of Rich Opportunity 


To make the most of it you must have unexcelled policy contracts, 
low net cost, unexcelled equipment, unexcelled Home Office and Agency 
service, Company reputation high as the highest, a genuinely fraternal 
spirit between Home Office and Field, and an 4nstitutional sense of will- 
ing duty to policyholders, beneficiaries, and the public. 
manship ability is joined to thesa, the Fieldman’s success is bound to be 


Occasionally we have a Genmral Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Incorporated 1851 


When sales- 








Home Office: 








A Legal Reserve Company 
“Just a Little Bit Different” 


GENERAL AGENTS WANTED IN INDIANA 


Fletcher Trust Bldg., 


Indianapolis, Ind. 








How Notes Were Used 
In Financing Company 
(Continued from page 3.) 

Mr. Bell promptly received his note 
back when Mr. Brown made the threat 
of exposure. 

An identical story is told by Doctor 
Sayer. And it is said the facts are 
identical in the majority of the cases 
of the men whose names appear as 
debtors of the Pension Mutual. 


Led to Receivership 


It is because of the discovery by the 
State Insurance Department that the 
$1,000,000 in bonds were not only not 
the property of the Pension Mutual Com- 
pany, but, moreover, were no longer 
even in the possession of the Company’s 
onicers, that led to the charge of in- 
solvency and the application for a re- 
ceivership, granted by Judges Kunkel 
and McCarrel at Harrisburg on Mon- 
day, at which time Wood and his asso- 
ciates were also having a receiver fav- 
orable to their interests appointed in 
the Federal Court in Pittsburgh. The 
latter receivership, however, has been 
vacated and the jurisdiction of the 
Dauphin County Court sustained, so that 
now the Pension Mutual, its books and 
assets are in control of Insurance Com- 
missioner O’Neil, who has named 
Thomas B, Donaldson, of his staff, as 
deputy receiver, 








by life insurance companies during the 
decade we are now reviewing would pur- 
chase and pay in full for more than 38,- 
000 of such cottages. 

And once more—at the rate of $50 
per acre, the total amount of taxes above 
referred to would buy and pay in full 
for 57,000 farms of forty acres each of 
good tillable soil. 


ACKNOWLEDGMENTS 

Among holiday cards received by The 
Eastern Underwriter are those from the 
Metropolitan Life Insurance Company, 
Prudential Life Insurance Company, 
Prudential Casualty Company, Life In- 
surance Company of Virginia, Newark 
Fire Insurance Company, C. B. G. Gail- 
lard, Edward G. Simmons, Bayard P. 
Holmes, Arthur C. Edmonds, Philip 
Brown, Richard H. Thompson, Philadel- 
phia Life Insurance Company, Ocean 
Accident & Guarantee Corporation, Mer- 
cantile Insurance Company, John A. 
Griffin, Henry Evans, Alfred J. Hodson, 
George M. Nettleship, Clarence F. Ayres, 
John T. Baxter, R. S, Marshall, Louis 
Brownlow, G. J. Kuebler, Fire Insur- 
ance Club of Chicago, Charles F. En- 
derly, Inter-Southern Life, National Life 
of U. S. A., F. A. Wallis, Pacific Mutual 
Life, R. P. Barbour, Frank H. Sykes, 
Stuart Anderson, Charles J. Edwards, 
Cleveland Life, W. N. Compton, Vulcan 
National. 





Robert H. Boykin, of the New Eng- 
land Mutual Life in Baltimore, entered 
the service of that company after hay- 
ing been in the coal business for some 
years, during which he traveled in the 
West Indies and South America. In 
speaking of Mr. Boykin the New Eng- 


land “Pilot” says: “He is a natural 
salesman—agreeable, resourceful and 
enthusiastic. His business shows care- 


ful attention to details and judgment 
in selection.” 





The Prudential has paid twenty-four 
claims of staff group insurance. 





The Midland Mutual Life has ap- 
pointed J. E, Stanton general agent in 
Piqua, O. He has been in the life in- 
surance business since 1907. 











Pensions for Superannuated Em- 
ployees of Business Institutions 


Pensions Instead of Legacies Under 
Wills and Trust Agreements 


We can use a few high grade salesmen in this fruit- 


Mutual Life Insurance Company 


Pensions for Individuals 


ful, rapidly growing field 


The Pension 
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GENERAL FIRE INSURANCE COVERS 

The more that underwriters study 
the report on general covers made to 
the recent convention of insurance 
commissioners by Chairman Merrill, of 
a committee which has been gathering 
information on the subject (having 
asked the companies to report their 
practices,) the more are they perplexed. 
Chairman Merrill indicated frankly 
that the methods pursued by some of 
the companies and contemplated by the 
rules which have been adopted repre 
sent a sincere and undoubtedly success- 
ful attempt to comply with require- 
ments of the law. Then he concluded 
his report with an inconclusive, loosely 
stated summary, which, as one under- 
writer interprets it, “reads as though 
it had been written for him by our 
friend Putnam,” meaning Henry H. Put- 
nam, secretary of the National Associa- 
tion of Insurance Agents. 

Mr. Merrill undertook to call a 
general cover contract the policy, over- 
looking the fact that it is merely a con- 
tract to insure, and specifically pro- 
vides as a part of its terms (and one 
of its principal conditions) that the 
policies themselves are local policies, 
and that the insurances are granted in 
accordance with such local policies 
written according to the laws in the 
various States, and agreeable with the 
rules and regulations locally applying. 
The implication is set forth by Mr. 
Merrill that the scheme is opposed to 
the American agency system, whereas, 
on the contrary, it was originally, and 
is still, designed to retain and recover, 
if possible, for local agents, in accord- 
ance with our laws as well as our best 
traditions, insurances which are written 
in large volume either in Lloyds or 
other outside and non-admitted insti- 
tutions. 

It seems that there has been more 
confusion of mind, erroneous assump- 
tion and more prejudicial misrepre- 
sentation, either through ignorance or 
design, with regard to this whole mat- 
ter, than in connection with any recent 
fire underwriting question that has 
been in the public forum. In the mean- 
time. the conclusion of the best under- 
writing minds relative to what should 
be the ideal plan of writing general 
covers will be found on the front page 
of this paper. 


The address of the officers 


PUTS BLAME ON LAWS 


The briefs on proposed uniform code 
for mutual assessment associations, 
filed with insurance commissioners by 
George D. Eldridge, Boston, and Dr. 
George W. Hopkins, Cleveland, have 
been made public. One particularly in- 
teresting section of Mr. Eldridge’s brief 
is his diagnosis of the causes leading 
to the difficulties encountered by as- 
sessment insurance in the past. Along 
this line he said in part: 


The trouble was that when legislation 
in relation to assessment life insurance 
came, it carried and enforced no one of 
the major requirements upon which 
sound life insurance is based. This is 
due, not to the fact that co-operative 
life insurance—or what was sought to 
be attaineu in the assessment move- 
ment—is incompatible with sound meth- 
ods, for that is not a fact; but to the 
fact that legislators, through political 
cowardice, permitted men who knew 
nothing of life insurance requirements 
to dictate the form of legislation and 
name the conditions under which the 
business should be conducted. 

Under such conditions, failure to pro- 
duce sound and permanent organiza- 
tions is chargeable, not to any inherent 
incompatibility between co-operation in 
life insurance and sound methods, but 
to the fact that legislation and regula- 
tion which do not enforce sound meth- 
ods inevitably invite and foster unsound 
methods. 

In this way, and inevitably, the ex- 
periment in co-operative life insurance, 
made under unfair conditions, was fore- 
doomed to failure, and, worse still, re- 
sulted in affixing a stigma to the name 
itself, which led to the perhaps, honest, 
but certainly wholly illogical, belief 
that the result was due to some inher- 
ent weakness in co-operation itself 
when applied to life insurance. 

Under this belief, or simply because 
it was easier to destroy than to remedy, 
advantage was taken of natural, but 
temporary, public dissatisfaction to 
adopt legislation which, in essence, 
amounts to a denial to the public of 
the right to co-operate along scientific 
and recognizedly sound and sane meth- 
ods to the securing of life insurance 
through organizations controlled by 
themselves and addressed to securing 
them what they desire in life insurance 
and cannot at present secure excepting 
through the lodge system. 

It was irony of fate that this was 
done after the mass of institutions un- 
der the defective laws had abandoned 
the essentially unsound methods of their 
earlier operations—post mortem assess- 
ments; life insurance on credit, without 
security for the credit; the ignoring of 
the mortality table; the sale of what 
was believed to be whole life insurance 
at term rates; the failure to provide in 
advance for the high mortality of ad- 
vanced ages—and were honestly striv- 
ing to conduct their operations in 
accordance with the mortality and mul- 
tiplication tables. 





George Hardy, assistant secretary of 
the London & Lancashire Indemnity, 
has resigned. 

ca * * 


J. K. Lesch, a field man in the West- 
ern farm department of the Home, and 
F. H. Cornell, assistant secretary of the 
Company at Chicago, have been man- 
agers of the Home’s farm department 
under name of Lesch & Cornell. Sec- 
retary Walker’s title will be continued. 
He has been with the Company fifty 
years. 

ca * x 


The Edward A. Woods Agency, of 
Pittsburgh, started out to produce $5,- 
000,000 in December. It is reported that 
the agency will write $3,000,000 this 
week alone. It would be interesting 


how many agencies there are which can 
write in a year what this Pittsburgh 
general agency will write in a few days. 

















DARWIN P. KINGSLEY 





Darwin P. Kingsley, president of the 
New York Life, was one of the public 
men asked by the New York “Times” to 
discuss President Wilson’s peace cable 
to the belligerents, In a speech deliv- 
ered before the New York Chamber of 
Commerce on November 18, 1915, Mr. 
Kingsley made the statement that “un- 
conditional sovereignty was the fun- 
damental error in the civilization of 
1914.” He reaffirmed the opinions ex- 
pressed in this speech and said: 

“At present we have a world system 
resting entirely on separate and sover- 
eign units, and this will have to be mod- 
fied if we are going to get together in 
some sort of a league for peace. Each 
nation will necessarily have to surren- 
der something in order to create such 
a league, just as each of the thirteen 
colonies had to surrender something 
when they formed the Union. The sym- 
bols and policies of the several units 
which make up the world today will 
have to be altered or abandoned in many 
instances if the units are to form them- 
selves into a federation. If our enter- 
ing such a federation makes necessary 
the discontinuance of our policy of iso- 
lation and the Monroe Doctrine, we 
shall have to leave these things behind. 
In reaching this conclusion I am in 
agreement with the President. 

“Of course, we must know where we 
are going. We must know just what 
we are entering. But once we know 
and approve we must go ahead and 
sacrifice what it is necessary to sacri- 
fice for the sake of our purpose.” 

* - * 


L. E. Carman, vice-president of the 
American Surety Company has resigned 
to engage in the stock brokerage busi- 
ness in partnership with Mr. C. E. Chap- 
man, a popular member of the New 
York Stock Exchange. Mr. Carman 
was in the service of the Company for 
more than twenty-seven years, having 
entered as probate clerk, He later or- 
ganized the trust division and was made 
trust officer, Advancement continued 
to come to him, and he was successive- 
ly promoted to the position of comp- 
troller and then to vice-president, which 
latter position he occupied at the time 
of his resignation. Mr. Carman is ex- 
ceeded in length of service with this 
Company by only four others: H. D. 
Lyman, chairman of the board; W. A. 
Brandt, secretary of the Company; Har- 
ry Waterbury, head of the cancellation 
and renewal division, and Miss A. E. 
Feist, who has been secretary to Mr. 
Lyman since the latter’s association 
with the Company. 





Roland C. Drake, one of the best. 
known compilers of pedigrees, and 
a well-known live stock expert, has been 
appointed assistant general agent of the 
live stock department of the Hartford 
for the Pacific Coast, and will have his 
headquarters in the Hartford office at 
San Francisco, 

Mr. Drake will have charge of the 
mortality branch of the live stock de- 
partment for the Pacific territory. 

E. H. Green, who has had several 
years’ special experience in live stock 
underwriting business, has been ap- 
pointed special agent for the new line 
and will work under Mr. Drake with the 
Hartford agents in the Pacific terri- 
tory. 

* * = 

William Quaid, assistant secretary of 
the Continental and general agent of 
the Fidelity-Phenix and American Eagle, 
is a personality who would delight Ar- 
nold Bennett, Harold McGrath or any 
one of the popular chroniclers of ad- 
venture. Mr. Quaid undoubtedly takes 
the most interesting vacations of any 
man in fire insurance. Cooped up in 
an office for a large part of the year he 
becomes a rough and ready toiler in the 
open air for part of each summer. Up- 
on one occasion Mr. Quaid went to the 
picturesque city of Gloucester, donned 
old clothes, made friends with fishing 
smack captains, and booked for a cruise 
to the Banks. In a catch of 45,000 tons 
he had a part with 25 other men. At 
another time Mr. Quaid went to the 
Ashodan Dam and asked for a job as 
a day laborer, In a few days he was 
advanced to foreman. He had the sat- 
isfaction of taking part in an enter- 
prise said to be a greater engineering 
feat than the digging of the Panama 
Canal. Frequently he has taken long 
tramping expeditions. When Mr. Quaid 
first came to New York he went with 
a drygoods company, starting at the 
age of 22 for $3.50 a week. One of the 
officers of the company, detecting in 
him the makings of a fighter, invited 
him to don gloves with a clever boxer 
who had been fighting at athletic clubs. 
Mr. Quaid got the decision and his vic- 
tory brought him an advance in salary: 
He is probably the only man in the in- 
surance business who has had his wages 
raised by his ability with his fists. In 
1898 Mr. Quaid was with Roosevelt’s 
Rough Riders. He joined the Continen- 
tal on December 1, 1908, as an examiner. 
Soon he was appointed executive spe- 
cial in which capacity he traveled in all 
parts of the country. 

& - 7. 


Benjamin F. Bates, a Brooklyn su- 
perintendent of The Prudential, has been 
with the Company thirty years. An 
anniversary banquet was held at the 
Hotel McAlpin in New York, attended 
by the following representatives from 
the home office: Vice-President Edward 
Gray, Associate General Solicitor Al- 
fred Hurrell, Assistant Secretary Fred 
W. Tasney, Division Manager W. C. 
Deitz, Assistant Managers Walter S. 
Decker and W. J, Henderson, and Ed- 
itor Joseph Atkinson of “The Record.” 
The superintendents present were C. V. 
Dykeman, F. B. Reilly, Charles Filsin- 
ger and Stanford Painter. President 
Dryden sent a letter reading in part as 
follows: “In passing another mile-stone 
in your career as a loyal and success- 
ful representative of our great Com- 
pany, permit me to extend to you hearty 
and sincere congratulations upon the 
completion of so noteworthy a period of 
continuous service and to voice the ap- 
preciation of the Company for the splen- 
did work accomplished by you.” 

~ 7 a 

Frederick C. Moore, of the Hartford, 
will read a paper on “Hotels and Lodg- 
ing Houses” before the Insurance Insti- 
tute of Hartford. 
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Atlee Brown Rates 
Community Garages 





New Hazard Covered By Rates For 
Each Stall and Average 


, Rates 





NOW FILED IN NEW JERSEY 





Garage With Ten Stalls Has Average 
Rate of 3.80—Plan 
Described 





Schedule makers have been a little 
tit at sea as to how the new community 
garages shall be rated. These garages 
are appearing in all parts of the coun- 


~ try, particularly in the smaller towns, 


having had their origin in the desire of 
individual automobile owners to pool 
and thus cut down their expenses cov- 
ering the car when not in use. These 


tke locality in which the risk is aitu- 
ated is used as the basis in rating each 
stall, to which is added a charge for 
the number of automobiles contained 
in that stall in accordance with the 
general rules, after which add a charge 
for partitions, extending to but not 
through the roof, on each side of the 
stall being rated. The charge for par- 
titions to be as follows: 

Three cents for the tirst partitions 
on either side of the stall. 

Two cents for the first partition be- 
yond the first. 

One cent for the third partition. 

For the fourth or more partitions, no 
charge. 

No charge to be made for partitions 
Lérapeted above the roof. 

No charge to be made for end walls. 

Where partitions are standard brick 
walls and have a standard parapet 
above the roof, each series of garages 
ou either side of the standard partition 
or division wall to be rated separately. 














community garages are built in four to Where buildings are of sheet iron Cas * “ J * ‘ 1,000,000.00 
twenty one-story sections (each one in construction or are frame construction, h Capital $1, : 
itself being a small private garage), the frame class rate shall be used as a Assets ‘i . ™ e 2,377,857.39 
under one roof, with fire resistive divis- basis and automobile charge for a 
> Liabilities (Except Capital) - - 467,413.45 
STA a, TE Surplus to Policyholders —- : 1,910,443.94 
“eee sideaped zh 2's ae : 
(Class Rate. Class “B” Town) | | | 
Auto Charge .............., = Ses ee ee ee a ee he ee 
(1 explosion type, each stall) g q 
Pantin ae - F “| 3 < AFFILIATED WITH 
2d s | =] - 
3d Se 
Sth - io 3] Z AETNA LIFE INSURANCE COMPANY 
6th 3] -- 
ah i. THE /ETNA ACCIDENT AND LIABILITY CO. 
— 
TOTAL «0.000.000 wf 34 37 39 40 40 | 40 40 39 37 | 34 413.80 — —________ —___ 






























FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 



































(Number of Stalls) 10)3.80 (Fina! Total) 


ion walls. The desire has been to 
make a rate in each section as varying 
conditions may occur. Insurance is 


. generally asked on buildings covering 


all as one, and a new hazard has re- 
suited. 


The New Jersey Schedule 


For companies writing community 
gurages the following schedule has 
been prepared by the New Jersey Ac- 


+ tuarial Bureau and filed with the Com- 


missioner of Banking and Insurance: 

Each stall or garage, of the series to 
be rated separately in order to pro- 
vide an actuarially correct condition of 
having stalls, or garages, on each end 
of the series of stalls rated lower than 
stalls in the center and exposed on 
either side by other stalls; but as an 
underwriting proposition this row of 
stalls is to be insured as one risk, and 
we must provide one rate at which the 
eutire series can be written; we add 
the rates on each stall and divide the 
total by the number of stalls, which 
gives the final averagé rate. 

In rating these garages the follow- 
ing method is to be used: 

For brick, stone, concrete, hollow 
tile, terra cotta and cement block, the 
brick class rate for a private garage in 


-38 Final Average Rate, Bldg. and Conts., except Autos. 


frame building in accordance with the 
general rules shall be added. 

Where partitions are of sheet iron 
construction on iron frame, partition 
charges shall be increased 50 per cent. 
Where partitions are of frame con- 
struction partition charges shall be in- 
creased 100 per cent. 

Extra Hazards: Charge in accordance 
with extra hazard tables. 

Exposure: Apply general exposure 
table, adding the result to the total 
rate of the garage before it is divided 
by the number of stalls. 

Contents except automobiles to take 
building rate. Specific rate on auto- 
mobiles to be made in’ accordance with 
the general rules. 

Note.—These are net rates and co- 
insurance is not applicable. 

Note.—This method of rating not to 
aj:ply to fire resistive garages of rein- 
ferced concrete construction. 





A FAIR YEAR ONLY 


Officers of Hartford companies, inter- 
viewed this week by the “Courant,” of 
that city, said that the year 1916 has 
been only fair from the standpoint of 
fire underwriting profit. 





DES MOINES, IOWA 


F. L. MINER 
Vice-President 


Cc. S. VANCE 
Underwriting Manager 





Iowa National Fire Insurance Co. 


The latest addition to Reliable Fire Insurance organizations will begin 
Writing Business on January 1, 1917 


JOHN L. BLEAKLY, President 





Capital Stock $500,000 


FRANK P. FLYNN 
Treasurer 


Cc. M. SPENCER 
Secretary 











HARNED RE-ENTERS BUSINESS 





Former Broker Made Special Agent of 
National Union for Portion of 
New York State 





J. M. Harned has been appointed 
special agent of the National Union for 
a portion of the New York State terri- 
tory. Mr. Harned was originally man- 
aging clerk for William E. Lowe before 
the consolidation of the Lowe interests 
with Johnson & Higgins. He then be- 
came an independent broker control- 
ing, among others, the Arbuckle coffee 
risk. He retired about four years ago 
and comes out of his retirement to go 
with the National Union. 


L. B. MANLEY DEAD 





First Partner of S. R. McLennan, of 
Marsh & McLennan, Succumbs to 
Pneumonia in Duluth 





L. B. Manley, of the Manley-McLennan 
Agency, Duluth, Minn., died in that city 
last week of pneumonia. He was 52 
years old. Mr. Manley and S. R. McLen- 
nan, of Marsh & McLennan, Started the 
agency over 20 years ago. This was 
Mr. McLennan’s first insurance connec- 
tion and he still retains his interest in 
the agency. He was present at the fu- 
neral in Duluth, returning to Chicago 
on Tuesday. It has not yet been de- 
cided how the agency will be continued. 





NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


eeeeees $515,049.38 
- 138,148.22 
275,000.00 

78,171.37 


Assets 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Ine, 1870 


$172,302.60 
27,678.96 
100,000.00 


Surplus 42,986.21 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Agents Will Not Pay Brokerage Com- 
missions to Outsiders—New York 
Brokers Cry “Discrimination” 





Local agents in Amsterdam, N. Y., 
have formed an organization the basis 
of which is that “no commissions shall 
be paid to brokers.” There are several 
large risks in Amsterdam which re- 
quire all the local facilities for cover- 
age. An agent who secured one of 
these lines placed it among the other 
Iccal agents and collected his broker- 
age commission thereon. New York City 
brokers have alleged to the companies 
that this attitude is inconsistent, in 
that agents are paying and collecting 
brokerage commissions among them- 
selves by reason of their brokerage li- 
censes; that the paying of commissions 
otherwise would be illegal and yet they 
refuse to pay commissions to brokers 
outside of the local territory, though 
these same brokers have paid the State 
oi New York $10 to entitle them to col- 
lect commissions on business anywhere 
in New York State. One broker avers 
that this could be interpreted to be a 
combination in restraint of trade. One 
of the company officials said that the 
Amsterdam agents could get around 
the objection of New York brokers by 
changing their rules somewhat. 

* oK x 


A Compliment for Mr. Eckert 
John A. Eckert delivered a paper on 
“Use and Occupancy Insurance,” before 
the Fire Insurance Society of New 
York. On November 17 The Eastern 
Underwriter printed a two column and 
a half review of this address, Since 
then not a day has gone by that this 
newspaper has not received a request 
for a copy of the paper containing Mr. 
Eckert’s remarks, and the following let- 
ter from the Insurance Brokers’ Ex- 
change of San Francisco is a sample: 
“As this organization is in frequent 
correspondence with Mr. Eckert and 
knows the value of his remarks on any 
subject in the line of insurance we shall 
be pleased to receive from you a copy 
of the particular issue containing this 
address.” 
It is signed by S. M. Anderson, secre- 
tary-manager. 
* * 
Inter-Insurers in Hawaii 
O. B. Ryon, general counsel of the 
National Board of Fire Underwriters, 
kas made to Rolla V. Watt, Bernard 
Faymonville and Dixwell Hewit, a re- 
port on the proposed insurance code of 
Hawaii, which was drafted by Herman 
L. Ekern, former insurance commission- 
er of Wisconsin. Among his criticisms 
of interest to brokers is that of the sec- 
tion regulating inter-insurers, of which 
Mr, Ryon says: 
This is the sub-section of Section 
3352 relating to the organization 
and control of inter-insurance ex- 
changes, and provides for a re- 
serve equal to 50 per cent. of the 
net annual deposits collected, etc. 
Fire insurance reserves are re- 
quired by law to be the full un- 
earned premium, predicated upon 
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the gross premium of any policy 
written by any company, Why an 
inter-insurance exchange without 
capital stock, without much respon- 
sibility, should be given this dis- 
tinct advantage over stock fire in- 
surance companies, is hard to un- 
derstand. 

Again, upon page 24 (Sub-section 
b), these exchanges must have on 
deposit with such attorney and 

. available for the payment of losses 
a minimum of $25,000. 

The attorney in fact for these ex- 
changes lives in Chicago or Kansas 
City and funds deposited with him, 
which he can move from State to 
State and with no responsibility 
whatever on the part of any individ- 
ual subscriber beyond the amount 
of his deposit, can hardly be con- 
sidered as good security for the 


fulfillment of a contract in Hawaii. 
* ~ * 


Failure of a Lloyd’s Underwriter 

At the London Bankruptcy Court on 
November 29 an application for an or- 
der of discharge was made on behalf of 
Mr. William Albert St. Aubyn Angove, 
11, Half Moon Street, Piccadilly, W., 
and formerly underwriter of Lloyd’s, 
says the “Policyholder,” of Manchester, 
England. 

The official receiver reported that the 
applicant failed in October, 1915, with 
ranking liabilities £72,340 and assets 
“£1 realized on sale of pledge ticket.” 
From 1888 to 1903 he carried on busi- 
ness as an insurance broker in the city, 
and in the latter year he sold the busi- 
ness to W. A, Angove and Company, 
Ltd., for £81,200 in shares. He acted 
as governing director at a remunera- 
tion of £3,000 per annum until Decem- 
ber, 1910, when he resigned. The bank- 
rupt had also carried on business as an 
underwriter at Lloyd’s, first as nominee 
for his father and since the latter’s 
death, in 1906, on his own account. He 
abandoned that business in December, 
1910, being in financial difficulties in 
consequence of serious underwriting 
losses then sustained. At the same time 
he transferred all his shares in the com- 
pany and assigned his underwriting 
book debts to a creditor in considera- 
tion of moneys previously advanced and 
further advances made to discharge the 
liabilities relating to the underwriting 
business. The failure was attributed to 
heavy underwriting losses made prior 
to December, 1910, to a liability of £5,- 
704 for unpaid calls upon shares in two 
insurance companies in liquidation and 
to excess of personal expenditure over 
income. 
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NEW JERSEY NOTES 








Why American Quit 
Writing of Hail 


LOSS ADJUSTMENTS CAUSE OF 
FRICTION 








Diverts Energies of Agents From More 
Permanent Lines—Comment 
on Compensation 





The reason for the discontinuance of 
the writing of hail insurance by the 
American of Newark is given in the 
following letter to agents in his field 
sent out by Western Manager Charles 
E. Sheldon: 

“The American will not further en- 
gage in the writing of hail insurance on 
growing crops, and we are giving this 
advance notice to our agents so that 
such of them as care to continue writ- 
ing hail insurance will have ample time 
to make arrangements with another 
company. 

Detracts From Other Activities 

“The fact that we have made a seri- 
ous loss on this branch of our business 
does not so much deter us from going 
on with it as other considerations which 
we will briefly enumerate: 

“(1) The campaign for hail business 
begins each spring, and continues 
throughout the period when the farm in- 
surance and other lines of fire, tor- 
nado and automobile business should 
be pushed, but the excitement of the 
hail campaign has diverted our agents 
and field force from giving that atten- 
tion to our regular lines which is de- 
sirable and necessary in order to make 
progress. 

Adjustments Cause Friction 

“(2) We find a further objection in 
the fact that the adjustment of hail 
losses, especially during the past sea- 
son, has resulted in a great deal of 
friction and in some localities we be- 
lieve the standing of our Company has 





been injured to a greater extent than 
can possibly be overcome by any profit 
which could ever be anticipated from 
the business, The adjustment of hail 
losses is a very difficult proposition and 
is bound to create friction between as- 
sured and companies, and what is 
worse, between companies and agents. 
The present plan of various companies 
pooling their hail adjustments under 
one central head has not proven as un- 
qualifiedly satisfactory to us or to our 
agents as we had hoped, and we are 
doubtful if it will be found to be a per- 
manent and successful method of ad- 
justing hail losses. 


Low Compensation 

“(3) Another reason for discontinu- 
ing the business at this time is found in 
the proposed reduction in rates of com- 
mission for the coming season, A com- 
pensation to agents of 10 per cent. com- 
mission upon note business, 12% per 
cent. where bank certificates of deposit 
are obtained, and 15 per cent. for cash 
settlements does not make the business 
so attractive as to warrant an active 
canvass by the majority of agents, and 
consequently the benefits to our agents 
from an opportunity to do this sort of 
business, have been greatly lessened, 
indeed reduced to a minimum. 

“We have considered this matter 
very carefully and have arrived at the 
conclusion that the best interests of 
the Company and of our agents will be 
furthered by a concentration of effort 
upon the development of those perma- 
nent lines of insurance which have pro- 
duced a steady income to the agent 
and have not involved the Company in 
unusual hazards and fluctuating condi- 
tions.” 





BROWN MEETS FILM MAKERS 

The meeting of film manufacturers of 
New Jersey was held in the office of 
Atlee Brown, of the New Jersey Actu- 
arial Bureau, on Wednesday of this 
week. Attending the meeting were ten 
of the eleven film manufacturers of New 
Jersey and questions of value of films 
and other matters of interest came up. 
Several underwriters attended. The 
film manufacturers will have a meeting 
among themselves at a later date. 
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Eliminate Identity in 
’ Stockyard Fires 


LOSSES PAID IN NEW POLICIES OF 
HARTFORD FIRE 





Premium 10 Cents a Carload—Company 
Tells How Two Losses 
Worked Out 

In a current issue of its company 
paper the Hartford discusses recent 
losses paid under its new life live stock 
policy for stock yard coverage. It was 
particularly devised to arrange cover- 
age in cases where live stock is mixed 
up in the confusion of a fire so that 
the owners of the stock cannot tell 
which of their animals are burned and 
which are not. In discussing a Cleve- 
land stockyards fire the Hartford says: 


Cleveland Stock Yards 

“A fire which threatened for a time 
to wipe out the entire yards broke out 
about noon in the hog division of the 
Cleveland Union Stock Yards, Quick 
action by the fire-fighting forces of Swift 
& Company’s packing plant and the 
Stock Yards Company and the prompt 
arrival of the city fire department 
helped to hold the flames in check un- 
til a fortunate change in the wind 
turned the fire from the main part of 
the yards. The fire-fighting forces were 
then able to confine the fire to the sec- 
tion where it started. Before the wind 
changed, burning embers were carried 
over the yards, starting several small 
fires on the roofs of the covered pens, 
Commission men and salesmen prompt- 
ly climbed to the roof of the sheds and 
stamped out these fires. 

“Five thousand hogs were in the yards 
that morning for sale, and half that 
number remained in the yards at the 
time when the fire started, many of 
them—probably at least one thousand— 
being in the pens which were destroyed 
by fire. However, by means of ener- 
getic action on the part of several com- 
mission salesmen, the gates were 
thrown open and pens were taken down, 
with the result that all the hogs in the 
yards—twenty-five hundred in number 
—became inextricably mixed and no 
man ould say to whom any particular 
animal belonged or whose hogs were 
lost or killed in the ensuing scramble. 


Pay $33,706 

“This emergency, however, had been 
foreseen and amply provided for by the 
Cleveland Union Stock Yards Company 
and the commission merchants of Cleve- 
land who had taken out a Hartford 
stock yards cover policy, which not on- 
ly insures live stock against actual de- 
struction by fire but protects the own- 
ers of such stock against the loss of 
their animals on account of indiscrim- 
inate mixing and loss of identity, which 
always occurs whenever there is a se- 
rious stock yards fire. Accordingly, the 
Hartford at once indemnified all own- 
ers of stock in the yards for the loss 
of their stock by issuing its check for 
$33,706.71 in favor of the Cleveland Un- 
ion Stock Yards Company in whose 
name policy had been issued and who 
distributed this amount to the various 
owners. A photograph of this check 
will be found on the preceding page, as 
well as photographs showing how com- 
pletely the fire destroyea the roofed- 
over pens of which the Cleveland Un- 
ion Stock Yards are composed. 

“That the various and complicated 
interests which had to be handled in dis- 
posing of so serious a condition were 
completely taken care of within such 
a short time is due largely to the intel- 
ligent efforts of the Company’s live 
Stock manager at Cleveland, Harry 
Robe, who in the interests of the Com- 
pany and of the owners took charge of 


the mixed live stock immediately after 
the fire.” ; 

The Hartford issues a special stock 
yards cover policy, In the past when 
there was a stock yards fire often there 
were heavy losses to shippers and often- 
times serious litigation. The Hartford 
originated and issued its stock yards pol- 
icy to determine whose stock was de- 
stroyed by fire or to whom belonged the 
live stock which was saved from the 
fire, but which had become inextric- 
ably mixed. 


St. Louis Fire 

Following quickly after the Cleveland 
fire there was a fire in the National 
Stock Yards near St, Louis. Nearly 
2,000 animals were destroyed. Among 
them were 444 hogs insured under the 
Hartford’s policy, and 299 hogs were 
mixed and paid for by the Hartford. 
Some of the animals destroyed were not 
covered by a Hartford policy as their 
owners were not willing to pay the pre- 
mium of 10 cents per carload. The 
Hartford paid $9,672 on this loss. 





W. B. GEORGIA DIES 


Well-known Insurance Man in Ithaca, 
N. Y.— Long a Member of 
City Council 





Willard Boyd Georgia, of Ithaca, N. Y., 
a member of W. B. Georgia & Son, in- 
surance agents, died at the age of 
sixty-seven last week. He was suffer- 
ing from heart trouble. 

Mr. Georgia was born February 13, 
1849, at Treadwell, Delaware County, 
where he received his early schooling. 
Later he went to Elmira where he 
taught school for several years, From 
there he removed to Spencer, where he 
became foreman of the lumber business 
of Seeley Brothers. He came to Ithaca 
in 1882 as bookkeeper for E. S. Esty 
& Sons, tanners. Mr. Georgia remained 
in this capacity until 1893 or until the 
firm sold out to the United States Leath- 
er Company. The tannery offices where 
Mr. Georgia was employed were those 
now occupied by the firm of W. G. 
Georgia & Son. 

When the tannery company was dis- 
continued in this city Mr, Georgia en- 
tered the real estate and insurance bus- 
iness. He was formerly in partnership 
with John H. Southworth. Later, in 
1914, he and his son, J. Warren Georgia, 
formed a partnership which has since 
been known as W. B. Georgia & Son. 

Mr. Georgia was particularly promi- 
nent in Masonic organizations and was 
a thirty-second degree Mason. 

In 1915 Mr. Georgia was elected al- 
derman from the Fourth Ward. He be- 
gan his term January 1, 1916, and was 
completing his first year in that office. 
His term would not have expired until 
December 31, 1917. On a number of oc- 
casions he presided as chairman in the 
absence of Mayor Bates. He was a 
member of the finance committee and 
also the committee on relations with 
the Board of Public Works. 





Alden & Russell, Boston, have se- 
ered the Boston agency of the Eastern 
Underwriters. 


Denies Casting Slurs 
On British Offices 


CARL SCHREINER WRITES LET- 
TER TO MANCHESTER PAPER 


Manager of Munich Re-insurance Re- 
sents Comments Printed About 
Remarks He Didn’t Make 








D. W. Maclennan, manager of the 
British Crown, recently wrote a letter 
to the London “Times,” reading in part 
as follows, according to the “Policy- 
Holder,” of Manchester, England: 

“It may interest your readers, and the 
insurance fraternity in particular, to 
hear that some time after the war broke 
out, the London manager—an unnatur- 
alized German—of a very large Munich 
re-insurance office was allowed to leave 
the country with trade information most 
valuable to the enemy. This particular 
Hun was known for his oily urbanity, 
but I heard him in America last month 
saying the most unkind and disrespect- 
ful things of all the great British of- 
fices and their managers, from whom he 
had received before the war sums in 
re-insurance premiums amounting to 
probably more than £50,000,000.” 

The “Policy-Holder” of Manchester 
printed this paragraph and the follow- 
ing comment: 

“Our readers will have little difficulty 
in identifying the person described as 
an ‘oily Hun.’ The ‘Times’ adds ‘pre- 
sumably the German referred to is the 
one who was mainly responsible for 
organ‘zing, in the interests of Germany, 
the re-insurance system in this country, 
in accordance with which re-insurances 
were again retroceded to a number of 
companies throughout Germany. It is 
understood that he is now pursuing sim- 
ilar tactics in the United States for 
German account.’” 


Letter to “Policy-Holder” 

Upon reading the article in the “Pol- 
icy-Holder,” Carl Schreiner, United 
States manager of the Munich, wrote 
the following letter to the editor: 

Dear Sir: You are aware that we re- 
ceive your paper as a subscriber, and 
naturally, I noted the reference to Mr. 
D. W. Maclennan, manager of the Brit- 
ish Crown, as made on Page 778, of No. 
49, issue of December 6, 1916. 

I am a German. I was the manager 
of the Munich Re-Insurance Company in 
London, but I do not remember having 
met the manager of the British Crown. 
His statement that I said 

the most unkind and disrespectful 

things of all the great British offices 

and their managers 
is untrue. 

I do not hesitate to state to-day that 
I have received a great many favors 
and valuable support from my English 
business friends. My estimate of their 
services and of the action of the man- 
agers of English insurance companies 
has not been lowered by the war. That 
is the reason why I protest against the 
statement of Mr. Maclennan. I believe 
that I shall be able to settle after the 


war all our outstanding matters refer- 
ring to our English business in a mu- 
tually satisfactory way. ‘The “Times,” 
and the statement referred to in the 
“Times,” I have not read, The same is 
unknown to me. I accept, however, 
with a great deal of satisfaction the 
statement that I was responsible for or- 
ganizing, in the interest of my company. 
the re-insurance system. I also look 
back with a certain pride on my busi- 
ness relations in America, where I have 
in the last twenty-five years made a 
number of friends. That pride is not 
diminished by the fact that my success 
in business has benefitted my country, 
Germany. The contrary is the case. 

As long as all my countrymen are 
called by the “Times” and similar pa- 
pers, Huns, Barbars, Boches, I feel no 
cause for complaint. We Germans shall 
always remain Germans, proud of our 
country. 


CARL SCHREINER. 


ADAMSON’S LOSS FIGURES 





Says That $22,000,000 Values Have 
Been Destroyed Here in Last 
Three Years 





The principal work planned for the 
coming year by the New York Fire De- 
partment is the conjection of the new 
Manhattan fire alarm systems and the 
completion of the motorization of the 
department. 


In a statement to the New York 
“Sun,” Fire Com. Adamson says that 
in the three years of his administration 
there have been 40,800 fires, with a 
total fire loss of $22,000,000, while in 
the three preceding years there were 
43,185 fires, the total fire loss being 
$29,008,383. This looks well for Com- 
missioner Adamson, but underwriters 
have noticed that each fire department 
commissioner keeps his figures as low 
as possible in order to show efficiency, 
while the losses, as given by the city 
officials and by the fire insurance com- 
panies, differ entirely. 





INGRAHAM WITH NAT’L UNION 


William F. Ingraham, who for years 
has been head of the loss department 
of the Phoenix of London, has con- 
nected with the National Union Fire in 
its home office loss department as of 
January 1. Mr. Ingraham started with 
the Phoenix of London as a special 
agent in New York State and served 
in this capacity until about 1905 when 
he was placed in charge of the loss 
department succeeding the late Donald 
Brown, when the latter went with the 
General Adjustment Bureau. Mr. In- 
grahm adjusted the San Francisco loss 
for the Phoenix. 











INTER-INSURER BACKS DOWN 


After a wait of nearly two years for 
payment of a loss aggregating $125,000, 
the Forest Mills Timber Company, of 
Comiplex, 1s. C., has been paid by the 
Lumbermen’s Indemnity Exchange, an 
inter-insurance or reciprocal wunder- 
writers’ concern of Seattle. 
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Conference on Tourist 
Floaters Coming 


DEMAND FOR UNIFORM RATES 
AND RULES 





Forty-five Companies Writing Busi- 
ness—Committee to Study Situa- 
tion Partly Appointed 





There are forty-five companies writ- 
ing tourist floater business and rates 
and forms vary so much that there is 
a demand for uniformity. A committee 
of five is now being formed to take up 
the situation. 

The appointments to this committee 
which have been made and accepted to 
date are H. R, Louden, Deputy United 
States manager of the Liverpool & Lon- 
don & Globe; C. M. Campbell, manager 
of the marine department of the Insur- 
ance Company of North America; and E. 
J. Perrin, of the Aetna Life, temporary 
secretary, as a member ex-officio, and 
Frank Appleton, of Appleton & Cox, 
temporary chairman, as a member ex- 
officio. There are three more members 
of this committee to be appointed and 
accepted, announcement of which will 
be made next week. 

To Call a Conference 

The committee, when organized, will 
report its findings to a meeting of the 
conference which will be called for the 
purpose when the committee is ready 
to report. The report will be acted up- 
on and, if there are any grounds for 
getting together in the report of the 
committee, a permanent conference will 
be formed which will adopt uniform 
policies, rates and commissions and 
aims to include every company in its 
membership. Mr. Appleton said to The 
Eastern Underwriter that every com- 
pany has signified its willingness to co- 
operate in the effort to bring about a 
more satisfactory condition in the writ- 
ing of this business, 

Through the courtesy of Jones & 
Whitlock The Eastern Underwriter 
prints herewith the new Tourists’ Bag- 
gage form of the Insurance Company of 
North America: 

Insurance is wanted, in consideration 


GE Te WPGC OF os cicceccsss dollars, 
NS UY sic cn corns scwces views neesee 
to an amount not exceeding .......... 
uae dollars ($......), from noon 


Sa eee WENTGNE” 5.5 basse wh cae oe eee 
. See Uk eer ee day 
I AS eee 19...., standard 


time at place of issuance. 

On Wearing Apparel, Jewelry, Lin- 
ens, Printed Books, Musical Instru- 
ments, Photographic Apparatus and Ma- 
terials, Trunks, Satchels, Umbrellas, 
Parasols, Walking Sticks, Sporting 
Paraphernalia and Games, the property 
of the Assured, or a member of the As- 
sured’s family, 

Against any and all risks and perils 
of fire, theft, pilferage, lightning, navi- 
gation and transportation (excluding 
loss or breakage unless directly caused 
by fire, collision or derailment), cover- 
ing wherever the same may be, within 
policy limits, excepting while in Stor- 
age Warehouses (unless incidental to 
traveling), Theatres, Opera Houses, or 
in the permanent residence of the As- 
sured, or where the Assured carries 
specific insurance. 

It is understood and agreed that, in 
the event of loss by theft or pilferage, 
the Assured will promptly notify the 
local police authorities. 

Territory Limits. 

A. Covering within and between the 

United States, including its possessions, 





ROBERT J. WYNNE, President 


NET SURPLUS, $377,447 





First National Fire 


Insurance Company of the United States 
WASHINGTON, D. C. 


Statement January 1, 1916 
CAPITAL, $912,502 
RESERVE FOR ALL OTHER LIABILITIES, $523,785 


JOHN E. SMITH, Secretary 


ASSETS, $1,813,734 








Canada, Bahama Islands, West Indies, 
Bermuda Islands, United Kingdom of 
Great Britain and Ireland, and the Con- 
tinent of Europe. 


SO rrr Premium $........ 
Th REE gicd.cmeemekninsewaeaweee 
BD Sica dteerate Premium $.......- 


Note.—If policy is issued to cover World 
Wide, the words, “World Wide” should be in- 
serted in Paragraph “B,” followed by rate and 
premium. 

lt is agreed, that the subject matter of this 
insurance is warranted by the Assured free 
from loss or damage arising from riot, civil 
commotion, capture, seizure, or detention, or 
from any attempt thereat, or the consequences 
thereof, or the direct or remote consequences 
of any hostilities, arising from the acts of any 
government, people, or persons whatsover 
(ordinary piracy excepted), whether on account 
ot any illicit or prohibited trade, or any trade 
in articles contraband of war, or the violation 
of any port regulation, or otherwise. Also free 
from loss or damage resulting from measures 
or operations incident to war, whether before 
or atter the declaration thereof. 

It is understood and agreed that the Assured 
may accept such baggage checks and receipts 
as may be issued by carriers without prejudice 
to this insurance, by reason of any limitation 
as to value of baggage as expressed or pro- 
vided in any ticket or contact of transporta- 
tion, but it is agreed that the Assured shall 
not enter into any special agreement with the 
carriers, releasing them from their common 
law or statutory liability, and that no claim 
shall in any wise inure to benefit of carriers. 

All adjusted claims shall be due and payable 
thirty days after the presentation and accept- 
ance of proofs of interest and loss at the of- 
fice of this Company. 

It is understood and agreed that in case 
the property insured is in different places, this 
policy shall cover at each place that propor- 
tion of the whole amount of the policy, that 
the value of the property, in each place, bears 
to the value in all. 

In all cases of loss, when it shall be claimed 
by the Insurance Company that the carrier or 
other party, in whose custody the property may 
be at the time of such loss, is, or may be 
liable, then the Assured shall, at the request 
of said Company, or its agents, assign and sub- 
rogate all their rights and claims to this Com- 
pany to an amount not exceeding the sum paid 
by this Company. 

Every claim paid hereunder reduces amount 
insured by the sum so paid unless same be re- 
instated by payment of premium thereon. No 
loss paid if Assured has collected same from 
others. 

It is mutually agreed, that the acts of either 
party, or their agents, in securing, preserving 
or recovering the property insured, shall not 
be considered or held to be either a waiver 
or acceptance of an abandonment. 

The loss, if any, under this policy, shall be 
immediately reported in- writing, with full 
particulars, to Jones & ‘Whitlock, Special 
Agents, 1 Liberty Street, New York City, or to 
the Home Office of the Company, Philadelphia, 
Pa. Failure to file proof of loss within three 
months of the date of loss invalidates claim. 

No suit or action on this policy, for the re- 
covery of any claim, shall be sustainable in 
any court of oo or equity until after full com- 
pliance by the Assured with all the foregoing 
requirements, nor unless commenced within two 
years next after the loss. 

This policy may be cancelled by either party 
giving five (5) days’ notice in writing. Pro 
rata return of premium to be paid if cancelled 
by Company. Short rate to be charged for time 
used if cancelled by Assured. 


Automobile Insurance Company’s Rider 

Attached to the tourist form of the 
Automobile Insurance Company is the 
following rider: 

“Subject otherwise to all conditions 
and stipulations of the policy to which 
this endorsement is attached, it is here- 
by understood and agreed that said pol- 
icy covers loss by theft or pilferage un- 
der any circumstances from the time 
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the property insured is taken from the 
residence of the insured.” 

The first few lines of the form of the 
Automobile Insurance Company reads 
as follows: 

The Automobile Insurance Company of 
Hartford, Connecticut 

In consideration of the stipulation 
and conditions herein named and of 

aesacal e+eeeeee. Premium does insure 
for the term of 
PRN AOE SEY sas Sain vecinan dba we's day of 


Ee ee ee Te rere 
19.., to an amount not exceeding...... 
Diasinc-cie arate on baggage and/or personal 
effects, being the property of the in- 
sured or of any member of his family 
or servants accompanying the insured 
or his family. 
Letter to Brokers 

The Automobile Insurance Company 
in a letter to brokers and agents about 
this form says in part: 

Personal Property Floater. 

The property covered is all per- 
sonal effects of the Assured and 
every member of his family, in- 
cluding their jewelry. 

The risks covered are Fire, 
Theft, Pilferage and Transporta- 
tion. 

The locations covered are wher- 
ever the property may be (except 
the Assured’s residence)—in offices, 
restaurants, hotels, on railway cars 
and automobiles—world-wide. 

The rate is $1.50 per $100, subject 
to annual and short term premi- 
ums, 

Policies Issued While You Wait. 

Call and see us and get more in- 
formation and our sample policy. 

Federal’s Forms 
The all-cover form of Chubb & Son 
(Federal Insurance Company), which 
has attracted a great deal of attention 
on the Street for some time follows: 
Insurance is wanted by ............ 
Chemie eer whcaceee In case of loss to be 


EI irk secGasesatnnig preraae eww accede tn bias 
ERE eer on ‘personal effects, 
as follows: 

Wearing Apparel, Linen, Printed 
Books, Music, Musical Instruments, 


Watches, Diamonds, and other jewelry 
in use, Photographic Apparatus, and 
materials, Baggage, Trunks, Satchels, 
Umbrellas, Parasols, Walking Sticks, 
Fishing Rods, Guns, Bicycles and 
Games, being the property of the As- 
sured or any member of the Assured’s 
family, or servant accompanying the 
Assured or the Assured’s family. 

This insurance attaches from the 
time the property insured is taken from 
the residence of the Assured, and con- 
tinues wherever said property may ac- 
company the Assured or the Assured’s 
family during the term of policy. 

This policy covers: 

A. The risks of fire, theft, transpor- 
tation and navigation while in the cus- 
tody of any Railroad, Express, Transfer 
and/or Transportation Company, and/or 
in Steamship or Steamboat. 


B. Against fire and lightning while in 
Dwelling, Boarding House, Hotel, Laun- 
dry, Railroad Station, Freight House 
Storehouse (excepting theatres or other 
places of public amusement) also loss 
by theft of an entire satchel, trunk, va- 
lise or bag and its contents, (jewelry or 
valuables excepted), while in the apart- 
ments occupied by the assured in any 
hotel or boarding house, and also when 
checked or delivered against receipt in 
any hotel or boarding house. 


C. Loss or damage by fire to the prop- 
erty insured while in an automobile on 
the road or while temporarily left in gar- 
age but not to cover in any garage 
where the assured or member of the 
assured’s family ordinarily keeps an 
automobile. 

D. While on any yacht only against 
loss caused to the property insured by 
stranding, sinking, burning or collision 
of the yacht, 

This Company shall not be liable for 
loss of accounts, bills, currency, deeds, 
evidences of debt, money, notes or se- 
curities or loss of jewelry or valuables 
by theft, 

This policy does not cover loss from 
breakage, unless caused by fire, colli- 
sion or derailment. 

This policy does not cover risks of 
War or Contraband or Illicit Trade. 

This policy does not cover in places 
where the assured has specific ingsur- 
ance on the above described property 
nor while in the residence of the as- 
sured. 

This policy does not cover loss by 
theft of hand baggage, or other proper- 
ty in the custody of the Assured or any 
member of the Assured’s family, or ser- 
vant accompanying the Assured or the 
Assured’s family, on cars, steamships or 
other carriers, notwithstanding any 
wording herein to the contrary. 

It is understood and agreed that the 
Assured may accept such baggage 
checks or receipts as may be issued by 
carriers without prejudice to this insur- 
ance by reason of any limitation as to 
the value of baggage as expressed or 
provided in any ticket or contract of 
transportation, but it is agreed that the 
Assured shall not enter into any special 
agreement with the carriers releasing 
them from their common law or statu- 
tory liability. 

This policy shall be reduced by the 
amount of any claim paid hereunder un- 
less the amounts so paid shall be rein- 
stated by the payment of pro rata ad- 
ditional premium. 

It is understood and agreed that in 
cuse the property insured is in differ- 
ent places, this policy covers at each 
place that proportion of the whole 
amount of the policy that the value of 
the property in each place bears to the 
value in all. 

No suit or action on this policy for re- 
covery of any claim shall be sustained 
in any Court of Law or Equity unless 
commenced within twelve months next 
after the date of loss. 

All adjusted claims shall be due and 
payable thirty days after presentation 
and acceptance of proofs of interest and 
loss at the office of the Company. 

This policy may be cancelled by 
either party giving five days’ notice in 
writing. Pro rata return premium if 
cancelled by the assurer; short rates 
to be charged for time used if can- 
celled by the Assured. 

In event of loss immediate notice with 
full particulars must be given or mailed 
by the Assured to Chubb & Son, New 
York, or to the Sea Insurance Co,, Ltd., 
Liverpool, England, or to the nearest 
agency of the Company. Failure to 
present claim within three months from 
date of loss invalidates the same. 
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THE MARINE INSURANCE CONTRACT 
By President ‘BENJAMIN RUSH 


of the Insurance Company of North America 


From an address delivered by Mr. Rush before the Fire Insurance Society of 
Philadelphia, and republished by courtesy of the Fire Insurance Society of 
Philadelphia’s “Bulletin.” 
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(Continued from last week.) 

The next peril enumerated in the 
clause .is that of fire, and it will be 
enough regarding this peril to say that 
loss directly occasioned by fire, is one 
of the losses assumed by underwriters, 
with the exception that fire generated 
through inherent defect of a subject in- 
sured, or in consequence of the goods 
having been shipped in a damaged state 
is not a risk contemplated by the pol- 
icy, But, if combustion is originated by 
damage sustained by the goods after 
shipment, it would be covered. Fur- 
thermore, no matter how a fire may 
have been occasioned, whether by spon- 
taneous combustion or otherwise, if it 
extends to other goods which are uncon- 
nected with the cause of the disaster 
or to the ship herself, the underwriter 
on such innocent goods, or the ship, is 
responsible. 

Damage to cargo’caused by pouring 
water into the hold, by scuttling the 
ship, or by taking other extraordinary 
measures to extinguish a fire, is recov- 
erable in general average, or the dam- 
age may be claimed direct in the first 
instance from the underwriter of the 
goods which have been damaged there- 
by, under the heading of “particular 
average.” 

Furthermore, when either by a known 
or agreed usage, or by the express 
terms of this contract, the risk of a 
transit or deposit on land is included in 
a marine insurance, the underwriters 
are responsible for loss by fire to the 
property while so situated, thus, if 
goods are discharged for the common 
safety or to repair the ship, and are 
warehoused at a port of refuge, the risk 
of fire in the warehouse is covered un- 
der the terms of the policy. 

(Men-of-war, enemies, pirates, rovers, 
thieves, letters of mart and counter- 
mart, surprisals, takings at sea, these 
constitute the risk of war which is as- 
sumed by the underwriter and its pe- 
culiar feature may be said to be “vio- 
lence at the hand of man,” in contra- 
distinction to violence of the elements, 
and the underwriter takes upon himself 
the burden of all loss or damage thus 
occasioned, whether it consists of in- 
jury to the vessel’s hull, spars or rig- 
ging by an enemy’s shot or shell, or by 
other hostile acts or the total destruc- 
tion of the property insured, by the 
operation of the same causes. 

As, however, merchant vessels are 
not generally able to offer resistance to 
the attack of an armed ship, the casu- 
alty which most frequently results from 
hostilities is “capture,’’ which has been 
defined as the forcible appropriation of 
property by an enemy or belligerent, 
with the intent to keep it, Under this 
clause, the policy covers all losses di- 
rectly occasioned by capture, or seizure 
whether legal or illegal, by mutinous 
passengers or slaves, regularly com- 
missioned vessels of war, privateers, or 
pirates. The words “men-of-war” and 
“enemies” refer to those who authorized 
by a prince or sovereign state and who 
make war in accordance with the law 
of nations, as distinguished from “pi- 
rates,” “rovers,” and “thieves” who are 
unauthorized depredators. The words 
“pirates,” “rovers” and “thieves,” I may 
state are considered altogether as re- 
ferring to unauthorized persons who 
take by violence, in contra-distinction to 
petty pilferage, which is not covered by 
this clause. 

Letters of mart and countermart are 
commissions granted to privateers, eith- 


er to prey upon an enemy’s commerce 
or to enable merchants who have suf- 
fered from the depredations of an ene- 
my, to recoup their losses by preying 
upon that enemy’s commerce. 


Captured property is not considered 
to have been divested from its original 
owner until it has undergone senterice 
of condemnation in a legally constituted 
court of the enemy, but the assured is 
entitled to abandon to his underwriter 
and claim for a total loss as soon as 
he hears of the capture of the ship or 
goods. If the abandonment is accepted 
by the underwriter the matter is set- 
tled; if it is declined, the assured may 
take legal proceedings to compel the 
underwriter to settle, and will recover, 
provided the property has not been re- 


stored ‘before the action has been 
brought. 
Jettison: This word signifies the 


torowing overboard of part of the cargo 
o: any article on the ship, or the cut- 
ting away or casting away of masts, 
spars, riggings or other furniture, for 
the purpose of lightening or relieving 
the ship, in case of necessity or 
emergency. 


When a jettison is effected to save 
the ship and cargo from a common 
danger the value of the property sacri- 
ficed is made good to the owner in 
general average, but the assured may, 
however, elect to claim uirect upon his 
underwriters for the insured value of 
the jettisoned property, and the under- 
writers, having settled his claim, will 
be entitled to receive whatever is ulti- 
mately recovered by the assured from 
third parties, in diminution of the loss. 

Loss which is the necesary and im- 
mediate consequence of a jettison, is re- 
imbursed in the same way as the jetti- 
son itself. Such, for example, is dam- 
age sustained by water flowing into a 
vessel’s hold while a jettison is being 
effected. Furthermore, it must be noted 
that a jettison of goods which are car- 
ried in insecure positions such as on 
the deck of a vessel, unless sanctioned 
by the usages of trade, would not be 
protected by the risk of jettison recited 
above. 

Barratry of the Master and Mariners: 
This may be defined as any act with 
criminal intent, committed by the mas- 
ter or crew of a vessel, in violation of 
their duty to the ship owner and with- 
out the connivance of the latter. Its 
essential feature is conscious mis-doing, 
without which no error or omission, 
however great, will amount to that of- 
fense. It is an unlawful act, wilfully 
done. The most atrocious forms of this 
offense occur when a ship is scuttled, 
burned, run ashore, or fraudulently di- 
verted from her course and sold by the 
master or crew. Minor, but not less 
decided instances of the same kind oc- 


(Continued on page 16.) 
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Death of C. E. Galacar 
of Springfield F & M 


WELL-KNOWN UNDERWRITER IN 
POOR HEALTH FOR MONTHS 


Educated in Boston Public Schools— 
Gave Helpful Advice to Many 
Young Men 


Charles E. Galacar, vice-president of 
the Springfield Fire & Marine, died 
suddenly at his home in Springfield this 
week. He had been in poor health for 
some time. 

He was born in Boston in 1845, and 
was educated in the Boston grammar 
and high schools. For many years:he 
was connected with an East India im- 
porting house in Boston and New York. 
Later he entered the fire insurance bus- 
iness and was special agent for the Na- 
tional Fire Insurance Co. of New York 
for several years. 

With Phoenix of Hartford for Years 

In 1888 Mr. Galacar was made assist- 
ant secretary of the Phoenix, of Hart- 
ford. In 1891 he was elected second 
vice-president of the Phoenix, which 
position he held until 1896 when he re- 
signed to become vice-president of the 
Springfield Fire & Marine of this city. 
One of the original members of the 
New England Insurance Exchange, he 
was active in launching that organiza- 
tion. 

Mr. Galacar took a keen interest in 
young men who. became engaged in the 
insurance business and was always help- 
ful with his advice and sympathy, He 
was a member of the Colony and the 
Winthrop clubs. Besides his widow, he 
leaves two daughters, Mrs. Robert W. 
Adams and Mrs. Marion C. Birnie of this 
city and one son, Frederic R. Galacar 
of Boston; also two grand-children, Har- 
riet Birnie and Charles Galacar. 








KINGSTON DEPARTMENT 

Charges having been made that mem- 
bers of the fire department of Kings- 
ton, N. Y., look too fondly upon the wine 
when it is red, or probably more accur- 
ately, upon beer when it is brown, Pink- 
erton detectives have been employed 
to watch the firemen and see that they 
keep away from saloons. A Kingston 
paper says that the charges were made 
by the Underwriters’ Association of 
New York State. 








Rush on Marine Contract 


(Continued from page 15.) 


cur as when, for instance, a ship-master 
engages in smuggling or any other il- 
legal trade, or attempts to enter a port 
in intentional violation of any blockade. 
The losses resulting from _ barratry, 
which are claimable from the under- 
writers, are not limited to the direct 
physical results of the barratrous act, 
but comprehend all losses or damage 
sustained during the currency of the 
policy, which follows therefrom in the 
ordinary and natural course of events. 

Arrests, Restraints and Detainments 
of all Kings, Princes and People of 
What Nation, Condition or Quality So- 
ever: The terms “arrests” and “re- 
straints” should be carefully distin- 
guished from “capture.” “Capture” is 
ar intention to change the ownership of 
the property; “arrests” is taking with 
intent ultimately to restore to the 
owner; “restraint” is the prevention of 
the goods going. 

The species of arrest to which ship- 
ping has been most frequently subject 
is an “embargo.” It is a decree issued 
by the Government of a State to pro- 
hibit the departure of vessels lying 
within its jurisdiction. 

An embargo laid on any vessel en- 
titles the assured to give notice of 
abandonment, and if the embargo con- 
tinues to the time action is brought, to 
recover as for a total loss, subject, 
however, to the following exceptions, in 
which the right to abandon does not 
exist, viz.: When the arrest is only 


NEW RULES 





Cancellations and Endorsements Amend- 
ments Adopted By Underwriters’ 
Association of Middle Dept. 


At the October meeting of the Under- 
writers’ Association of the Middle De- 
partment the following amendments to 
general rules were offered for action at 
the January meeting: 

Amend “Cancellations” rule, page 24, 
1916 rule book, to read: 

CANCELLATIONS. 

No policy, renewal or certificate of 
irsurance shall be cancelled pro rata 
at the request of the assured unless the 
insurance is rewritten for an amount 
equal to amount cancelled and placed 
with the same company from date of 
cyncellation for unexpired or longer 
term. 

If insurance is decreased, charge 
short rate on amount decreased; if in- 
surance is increased, charge short rate 
of annual rate on increased amount for 
ubexpired term, if less than one year 
or in accordance with rule for term in- 
surance. 

Add to rule book, page 41: 

ENDORSEMENTS. 

No policy shall be decreased in 
amount of insurance at the request of 
the assured except at short rate; nor 
increased in amount of insurance ex- 
cept in accordance with rule for term 
insurance, for unexpired term of policy 
at rate applying at date of endorsement, 
unless policy has been reduced in 
amount by loss in which case policy 
may be restored in amount of loss paid 
at pro rata of rate applying at date of 
endorsement. 





ABSORBS THE EAGLE 

The British Dominions General In- 
surance Company of London, which re- 
cently entered the United States under 
the management of Fred. S. James & 
Company, of New York, has absorbed 
the Eagle of London. 

The Eagle is one of the oldest Eng- 
lish companies, having been organized 
in 1807, and its principal business has 
been that of life insurance. 

The assets of the Eagle amount to 
something over ten million dollars and 
its absorption will, therefore, add mate- 
rially to the financial strength and 
standing of the British Dominions, 
which already had assets of over seven 
million dollars. 








temporary causing momentary inter- 
ruption of the voyage, but without oc- 
casioning any permanent loss of con- 
trol over the ship. 

Finally, the word “people” is to be 
understood, not in the sense of a mob 
or a multitude, but as the ruling power 
of the nation, however it may be com- 
posed. 

All Other Perils, Losses and Mer- 
chandise or Any Part Thereof: The 
terms of this clause are so compre- 
hensive at first sight to convey the im- 
pression that they embrace every kind 
cf mishap not already particularized, 
to which property at sea can be sub- 
jected; such, however, is not the case, 
for here the rule of construction applies 
that general terms following particular 
ones apply only to matters which are 
oly of the same kind as those speci- 
fied. 


(To be continued.) 


Capt. Gray, R. I. 


Commissioner Dead 
WON SPURS IN CIVIL WAR AND 
WAS CHAMPION SHOT 





Picturesque Figure at Commissioners’ 
Conventions—In Legislature at 
Various Times 





Charles C, Gray, Insurance Commis- 
sioner and State Auditor of Providence, 
and one of the picturesque personalities 
in the Convention of Insurance Com- 
missioners, died last week in Provi- 
dence, He had been in poor health for 
some time, but was preparing to go to 
his office upon the morning that he died. 
His death automatically stopped pay- 
ment of bills by the State, as there is 
no provision whereby his deputy can 
sign orders after the death of his su- 
perior. During the fortnight preceding 
his death he had made several trips 
to Johns Hopkins Hospital in Baltimore 
and to Boston specialists. He also in 
December resigned from the Republi- 
can executive committee. 

War Experience 

The late commissioner was born in 
New England and started his career on 
the Providence “Journal,” later going to 
the “Herald.” When the Civil War 
broke out he enrolled as a member of 
the Providence Marine Corps. His 
war career was illustrious, and in an 
account of it the Providence “Journal” 
in its obituary notice gives two columns 
narrating various incidents on the field 
of battle. During the war he served as 
a lieutenant but in later years was 
known as Captain Gray. 

Some years after the war he joined 
the militia, took a deep interest in rifle 
shooting, was captain of a Rhode Island 
team which was sent to Creedmore in 
1878, and became a champion rifle shot. 
His team won many shooting contests 
throughout the country, 

When Governor Van Zandt was in of- 
fice he commissioned Mr. Gray Captain 
of Battery A, Rhode Island Militia. In 
1893-4 he was Colonel of the Marine 
Artillery Veteran Association. 

Business and Politics 

When he returned from the Civil War, 
he was employed as a printer by George 
H. Whitney, a job printer. Later he 
became a member of a printing firm, 
which took the name of Middleton, Gray 
& Simpson. A corporation was then 
formed, the Rhode Island Printing Com- 
pany, which has for years carried on 
the business. In 1879 Mr. Gray became 
the sole owner, and has remained such. 

He was a Republican in politics, and 
early in the 1890’s ran for the Legisla- 
ture in the fifth ward of Providence. 
In 1895 he was elected to the House, 
and again in 1896 and 1897. 

In May, 1898, he was appointed State 
Auditor to fill a vacancy, and the next 
year was elected to the position by the 
Legislature. He has been re-elected 
successively since then, 

The office included that of Insurance 
Commissioner. 





The Royal announces a bonus to all 
employes receiving $2,400 per annum or 
less of a month’s salary. 
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in America” 
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American Agency “Bulletin’s” View- 
point on Recent Hearing on 
Multiple Agencies 





The American Agency “Bulletin,” or- 
gan of the National Association of In- 
surance Agents, has made the following 
statement in reference to the recent 
hearing on multiple agencies before the 
Insurance Commissioners: 


“Officials of National Association are 
rauch gratified at action of insurance 
commissioners on multiple agencies and 
annexes, believing it a great gain to 
secure from such a representative body 
of public officials so decisive a state- 
ment in support of single agencies. 
Agents do not favor legislation, but:if 
the commissioners’ suggestion for con- 
ference between companies and agents 
should prove fruitless, agents believe 
commissioners will conclude that legis- 
lation is necessary. The association 
officials believe that the commission. 
ers’ action gives promise of better 
things, because it suggests means 
whereby two parties to a controversy 
can be brought together on a peace 
basis. They feel that neither compa- 
nies nor agents can afford to ignore the 
suggestions. Agents look upon the 
ccmmissioners’ declaration as a decis- 
ion in arbitration in which they say to 
the companies that the multiple agency 
and annex system is wrong and unfair 
tu agents, while to agents they say that 
the question should be settled through 
co-operation by mutual concession and 
adjustment.” 





N. B. & M. 106th REPORT 





Assets of Over 26% Millions Sterling 
—Premium Turn-over Four and 
a Quarter Millions 





In discussing the annual meeting of 
the North British & Mercantile in Lon- 
don, the *“Policy Holder,” an English 
insurance journal, says that Company 
presents one of the most striking ex- 
amples of what may be attained by the 
help of wise amalgamations. Chiefly 
famous for the best part of a century 
as a fire insurance company, in 1889 
the transfer of the business of an im- 
portant company placed it in the very 
front rank as a life office. Then the 
North British took high rank at a 
bound in the marine department by 
acquiring in 1907 the Ocean Marine In- 
surance Company, whilst in 1910 a 
similar short cut to importance was 
made in the accident branch by the 
annexation of the well-known Railway 
Passengers Assurance Company. 


The one hundred and sixth report 
shows the Company entrenched behind 
assets of twenty-six and a quarter 
millions sterling with a further two 
millions of subscribed, but uncalled 
capital in reserve, and a premium turn- 
over of about four and a quarter mil- 
lions. It will at once be seen that the 
North British and Mercantile is a finan- 
cial institution of first class importance 
in the financial world, and that its 
ramifications must be very far reaching. 








General Cover Rules 
(Continued from page 1.) 
ated by either party upon thirty days’ 
notice. 

10. Policies written underlying such 
contracts need not be cancelled upon 
the termination of the contract. 

11. This rule may be used only for 
writing general cover contracts cover- 
ing merchandise and store and office 
furniture and fixtures, which must be 
located in more than one city or. town 
and such contract shall not cover in 
or at any manufacturing plant, nor 
storage cotton. 

12. No general cover contract not in- 
cluding all the foregoing provisions may 
be written. 
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Casualty and Surety News 


Text of New Policy 
Covering | Live Stock 


ADOPTED BY INSURANCE COM- 
MISSIONERS’ CONVENTION 


Policy Does Not Cover Loss By Death 
Caused By Negligence of 
Owner 





The Insurance Commissioners’ Con- 
vention adopted a new uniform form of 
live stock policy. The new form fol- 
lows: 

United Live Stock Insurance Company 

In consideration of the stipulations 
herein named, and of the application for 
this insurance, a copy of which is here- 
to attached, and of ............ Dollars 
premium, does insure ................ 


OOP CR COE Ge ne ok otis sins evaicecans 
i a ere ee eee ee day of 


46d ale ap kl gtk Ate eg co eR day of 
against 
loss by death caused by sickness or ac- 
cident, except as herein provided, to 
the amount set opposite the name of 
each animal described hereinafter. 

This policy is made and accepted sub- 
ject to the foregoing stipulations and 
conditions and the stipulations and con- 
ditions on back hereof, together: with 
such other provisions, agreements, or 
conditions as may be endorsed hereon 
as herein provided. 

In witness whereof the United Live 
Stock Insurance Company has by its 
President and Secretary executed and 
attested these presents this ........... 
GG aticee daw punsctosnecanten eee 


Secretary. 

There shall be no waiver of any pro- 
vision or condition of this policy, except 
as specifically authorized by the secre- 
tary of the Company, in writing, and 
endorsed hereon, 

This policy shall be void if the insured 
has concealed or misrepresented any 
material fact or circumstance concern- 
ing this insurance or the subject there- 
of. 

Unless otherwise provided by agree- 
ment signed by the secretary of the 
Company and endorsed hereon this pol- 
icy shall be void: 

(a) If the insured now has or shall 
hereafter procure any other insurance, 
whether valid or not; 

(b) If the interest of the insured be 
or become other than unconditional and 
sole ownership. 

This policy shall not cover— 

(a) Loss by death from disease con- 
tracted or injury which occurred prior 
to its délivery to the insured. 

(b) Loss by death if during the term 
of this insurance any animal covered 
herein shall have been bred or castrated, 
or shall have foaled; 

(c) Loss by death caused by the in- 
tentional act or negligence of the owner. 

Unless otherwise provided by agree- 
ment signed by the secretary of the 
Company and endorsed hereon, this 
Company shall not be liable— 

(a) If an animal covered herein shall 
become sick or injured and the insured 
shall fail to immediately secure a li- 
censed veterinarian to attend the same; 

(b) If, during the term of this insur- 
ance, any animal covered herein shall 
have been shipped or transported; or 
temporarily or permanently taken from 
the State; 

(c) If the abode of any animal herein 
covered shall have been changed from 
the country named in the application; 





~ | 





(d) While any animal herein covered 
shall be put to any use other than stip- 
ulated in the application; 

(e) If it shall appear that the pur- 
chase price of the animal was less than 
stipulated in the application; 

(f) Or for any loss caused directly or 
indirectly by invasion, insurrection, riot, 
civil war, commotion, or military or 
usurped power. 

This policy shall be cancelled at any 
time at the request of the insured or 
by the Company by giving five days’ no- 
tice in writing. If this policy be can- 
celled by the insured, the premium hav- 
ing been actually paid, the unearned 
portion shall be returned on surrender 
of this policy, this Company retaining 
the customary short rate, except that 
when this policy is cancelled by the 


‘Company it shall retain only the pro 


rata unearned premium. 


What to Do in Case of Sickness or 
Injury of Animal 

In case of sickness or injury of any 
animal covered by this policy, the in- 
sured shall give immediate notice there- 
of by telegraph to the home office of 
Ce. Se ME abies wd ckhacaw de Gwnae : 
and no claim shall be brought for any 
loss where such notice has not been 
given. 

What to Do in Case of Loss 

In case of loss under this policy, the 
insured shall give immediate notice 
thereof by telegraph to the home office 
Of the COMPAR BE... ccc ccccces street, 
stating in such notice the number of 
the policy and the name of the animal; 
the date, hour, and cause of death, and 
the name and address of attending vet- 
erinarian, The insured shall hold the 
carcass for inspection if requested by 
telegraph from the home office of the 
Company to do so. The insured shall, 
within thirty days, render to this Com- 
pany a proof of loss signed and sworn 
to by the insured on a blank to be fur- 
nished by the Company at his request. 
False swearing or concealment of any 
material fact or circumstance in such 
proof of loss by the insured shall forfeit 
all claims under this policy, 

The amount of loss for which this 
Company may be liable shall be pay- 
able within sixty days after proof of 
loss has been rendered by the insured 
to the Company at its home office. No 
action at law or in equity shall be main- 
tained in any court, unless begun with- 
in one year after notice of loss has been 
given as herein provided; except in 
States where a greater limitation is 
fixed by statute, such limitation shall 
apply. 

Subrogation 

This Company may require from the 
insured an assignment of all right of re- 
covery against any party for loss to the 
extent that payment therefor is made 
by the Company. 

Name 


DOES INSURANCE BUSINESS 


DETAILS OF GLAZIER’S PLAN 





Plate Glass Service Co. Offers Contract 
Similar to Stock Company’s— 
Statement By Insurance Dept. 


A firm using the name “Plate Glass 
Service Co.,” and located at 1457 Broad- 


way, New York City, is transacting what 
appears to be a regular plate glass in- 
surance business, although it is un- 
known to the Insurance Department, 
The following contract which was 
turned over to a New York broker by 
the assured shows the “plate glass ser- 
vice” rendered: 


PLATE GLASS SERVICE COMPANY 
1457 Broadway 
New York 
Telephone 1058 Bryant 
Samuel B. Feinberg 
433-435 West 42nd St., N. Y. 
Telephone Bryant 433-434. 
December 1, 1916. 


For and in consideration of the sum 
of three dollars and fifty cents ($3.50) 
annually paid to us by Henry Bartels, 
72 Cortland St., we, the undersigned, 
agree to keep in good condition of re- 
pair for a period of three years and if 
broken will replace with plain polished 
plate glass the windows at 72 Cortland 
St., N. Y, City, based on the following 
conditions: 

No. 1. No charge whatsover shall be 
made by us for repairs which inay be 
necessary to prevent dirt or rain coming 
in through the window by reason of 
loose putty, provided however, that we 
are notified in writing as soon as re- 
pairs are required, such repairs to be 
done within forty-eight (48) hours after 
receipt of such notification. 

No. 2. Whenever glass is broken, we 
will replace same without any charge 
for labor, the said Henry Bartels to pay 
only for the replaced glass at the pre- 
vailing market price plus 5 per cent. 
amount to become due and payable on 
presentment of bill. 

No, 3. A refund of 50 per cent. of 
the prevailing market price will be al- 
lowed on the salvage, providing a rect- 
angle to contain over five (5) square 
feet of glass can be made same. 


It is further agreed that a sinking 
fund of thirty-five dollars ($35) per 
year be made, out of which the glass 
repair is to be paid. (Signed) Samuel 
B. Feinberg. 

It will be noted in the above that all 
losses are to be paid out of a sinking 
fund of $35. This is the approximate 
stock company rate for the risk named. 
Ten per cent. of this is paid in advance, 
according to the agreement, and the 
rest as the glass is broken and replaced. 
The verbal agreement made in this case 
was also to the effect that all losses in 
excess of $35 would be replaced gratis 
by the Plate Glass Service Co., though 
there is nothing binding in the contract 
to insure that this part will be carried 
out. p 

Samuel B. Feinberg is a member of 
the firm of Feinberg & Feinberg, glaz- 
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iers at the above address, and his tele- 
phone number is the same as that firm. 

The above data was placed in the 
hands of the New York Insurance De- 
partment by The Eastern Underwriter. 
J. L. Wood, of the Department, said 
that, on the strength of the evidence 
at hand, the Plate Glass Service Co. 
would appear to be transacting an in- 
surance business without legal right to 
do so. As the Bastern Underwriter 
goes to press, information is not avail- 
able as to whether or not this firm has 
filed a certificate of assumption of name 
with the Secretary of State or whether 
it is incorporated. 

Mr. Wood stated that two cases of a 
similar nature had been brought to the 
attention of the Insurance Department. 
One was a corporation. In this in- 
stance, the evidence was turned over to 
the attorney general and criminal pro- 
ceedings instituted. The other case 
was that of an individual, who was 
forced to discontinue operations and to 
return to the assureds the premiums 
which he had collected. Mr. Wood said 
that further developments could be ex- 
pected in the case in hand. 








GENERAL’S “MATCH-IT” POLICY 
The Genera] Accident is now issuing 


its “Match-It” Policy. The rates by 
classes follow: 
Accidental 
Death and 

Accident Illness Dismem- 

Indem’ty Indem’ty berment Monthly 
Class PerMo. Per'Mo. Indem’ty Premium 
AA ..$ 50 $50 $500 $1.00 
AA .. 7 75 750 1.50 
AA .. 100 100 1,000 2.00 
m ves oe 45 400 1.00 
eas 65 600 1.50 
ch oie ee 90 800 2.00 
sr. | 35 300 1.00 
nee Je 50 500 1,50 
ree 70 600 2.00 
a 30 300 1.00 
Y 020 oe 45 400 1.50 
san, oe 60 600 2.00 
Dc 30 200 1.00 
OP ivi ee 40 400 1.50 
BP vain? SD 60 400 2.00 
nee “ae 25 200 1.00 
aie” Oe 35 300 1.50 
Bw ise OO 50 409 2.00 
ssa Se 20 100 1.45 
P «ee: ae 30 150 2.20 
Page Mae 40 200 2.90 
tee ae 20 100 1.00 
mith “ae 30 100 1.50 
| re 40 100 2.00 
= ee 20 100 1.65 
XX .. 30 30 100 2.50 
XX .. 40 40 100 3.30 


50 to 55 years of age, 50 per cent. ad- 
ditional premium. 

55 to 60 years of age, 100 per cent. ad- 
ditional premium. 

A policy fee of three dollars covering 
first months premium, $50 additional 
indemnity for illness resulting fatally. 

Issued covering first week for 50 per 
cent additional premium. 





NATIONAL SURETY’S STOCK 

The National Surety Company re- 
ports that subscriptions to its new capi- 
tal stock at the rate of $150 per share 
have all been paid in, aggregating 
$1,500,000. Of this amount $1,000,000 
gces to capital and $500,000 to surplus. 
The capital of the Company is now 
$4,000,000. 





RODERICK O’CONNOR RESIGNS 

Roderick O’Connor, for several years 
assistant superintendent of the automo- 
bile department of the New York office 
of the Aetna, has resigned as of Janu- 
ary 1. 





Morgan G. Bulkeley, president of the 
Aetna Life was seventy-nine years old 
on Tuesday. As a celebration of the 
occasion a sheaf of letters and tele- 
grams from representatives all over the 
country was placed upon his desk tell- 
ing of the success of the Bulkeley Col- 
lection Campaign. 
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M. P. Cornelius Writes a Book 


Martin P. Cornelius, assistant gen- 
eral attorney of the Continental Cas- 
ualty, has written a book, under the 
title, “Accidental Means,” which is a 
clear and comprehensive digest of 
every American decision interpreting 
the insuring clause “Accidental Means” 
and “External, Violent and Accidental 
Means.” Some three years ago Mr. 
Cornelius digested all the decisions he 
had collected, and had them printed in 
the form of a brief for the benefit of 
his own company and its attorneys. It 
has now been revised, the new book 
comprising 118 pages of text, with a 
complete table of cases and a coOmpre- 
hensive index of the law and the fact. 
Ir is published by the C. C. Hine’s Sons 
Company’s Press. 

When the first edition of the brief 
was printed in 1913 there were in the 
United States over two hundred decis- 
icns which had been handed down by 
the various State and Federal courts 
ecnstruing the insuring clause of per- 
scnal accident policies. The coverage 
given by this clause is, of course, a re- 
stricted one. In other words, the poli- 
cies cover death and disability only 
when occasioned in a certain particular 
way. Because of the restricted cover: 
age given by these policies a great 
number of border line cases have been 
presented to the courts for determina- 
tion. A great many of these cases have 
been exceedingly difficult to decide cor- 
rectly. The situation has been further 
complicated by reason of the fact that 
the various companies have used dif- 
ferent phraseology in drawing their 
contracts. Further than this, the dif- 
ferent companies, in presenting their 
cases to the various courts, have not 
presented their position uniformly, but 
have urged various conflicting theories. 
Many of the cases have been decided 
hastily without any real appreciation 
of the principles involved, and, in many 
instances, the courts have not had 
called to their attention the previous 
decisions of the courts involving simi- 
lar propositions. 

me am * 


Dr. Archer Honored 


* Dr. H. M. Archer, medical examiner of 
the New York office of the Aetna, is the 
recipient of the following poetic trib- 
ute from a member of the New York 
Fire Department, which was published 
in “The Chief,” a departmental organ: 


To 
DR. HARRY M. ARCHER. 
the Sincere, Practical Firemen’s Friend 


I’d like to be the sort of friend that you 
have been to me. 


I'd like to be the help that you’ve been 
always glad to be, 

I'd like to mean as much to you each 
minute of the day, 

As you have meant, dear friend of 
mine, to me along the way. 


I’d like to do the big things and the 
splendid things for you, 

To brush the gray from out your skies 
and leave them only blue: 

I’d like to say the kind of things that 
I so oft have heard, 

And feel that I could rouse your soul 
the way that mine you’ve stirred. 


I'd like to give you back the joy that 
you have given me, 

Yet that were wishing you a need I 
hope will never be; 














I’d like to have your courage, and the 
kindness of your heart, 

And publicly record your deeds,. before 
we two shall part, 


I’m wishing at this Christmas time 
that I could but repay 


A portion of the gladness that you’ve 
strewn along my way, 

And could I have one wish this year, 
this only would it be: 


I’d like to be the sort of friend that you 
have been to me. 
—H. 


* * *& 


E. Roger Owen on State Insurance 


Among other subjects E. Roger Owen, 
chairman of the Ocean Accident and 
Guarantee, and one of the most famous 
of international underwriters, discussed 
State insurance at the recent annual 
meeting of the Company. He said in 
part: 


“Insurance by the State has already 
been found to be unsatisfactory for so 
many reasons that even in, those places 
where the principle is adopted one feels 
sure that before many years have passed 
the companies will find themselves re- 
instated, It is a popular fancy that any- 
body and everybody can transact insur- 
ance business. Those who are behind 
the scenes know better, It is compara- 
tively rare for a new insurance office to 
arrive even at a period of adolescence, 
and I cannot think that State manage- 
ment will produce any better or more 
permanent results.” 


The financial position of the Ocean, as 
related in the.annual report, showed the 
Company to be exceedingly strong, the 
paid-up capital of £172,308 being supple- 
mented by a general insurance fund of 
£1,000,000 (provision for claims out- 
standing, £800,000, investment reserve 
and general contingency fund, £200,000) 
and balance of revenue account, £1.- 
951,087. 


* * * 


Move Lowry to Hartford 


Thomas S. Lowry, Jr., has been ap- 
pointed agency assistant under Samuel 
R. McBurney, head of the life and acci- 
dent departments of The Travelers and 
has moved from Macon, Ga., to Hart- 
ford, with his wife and two children. 
Mr. Lowry has been in the insurance 
business most of his life, and, to put 
it in his own phrase, has come all the 
way through from office-boy. But he 
spent three years in the employ of the 
Glacier Metal Company—one year in 
London and two on a trip round the 
world, a trip which took him into near- 
ly: every country on the face of the 
globe save those in South America. In 
Japan he sold the Japanese Govern- 
ment the metal with which they re- 
vamped their warships just before the 
Russo-Japanese conflict. As an insur- 
ance man he was employed by the Un- 
ion Central Life as manager in Georgia, 
outside Atlanta. 

a = o 


Burglary Insurance—“Outside Job” 

The New York Appellate Division 
helds United Sponging Co. v. Preferred 
Accident, 161 N. Y. Supp. 309, that a 
policy of burglary insurance, condi- 


ticned that there shall be no liability 
except for loss by an “outside job,” 
where there are visible marks of force 
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Reverses Decision 
On Liability Payment 


FIDELITY & DEPOSIT WINS AP- 
PEALED CASE 








Wisconsin Court Passes on Question of 
Discharge of Liability Under 
Employer’s Policy 





By GEO. J. KUEBLER of the Chicago Bar 


The Supreme Court of Wisconsin has 
reversed a decision of the lower court 
in the case Eberlein v. Fidelity & De- 
posit Co, involving payment under an 
employers’ liability policy. 

The company wrote its policy to in- 
demnify “insured against loss from the 
liability imposed by law on account of 
bodily injuries or death” suffered by 
employes as a result of negligence, and 
further provided that it is liable “for a 
loss that the assured has actually sus- 
tained by assured’s payment in money.” 

There was no dispute about the in- 
jury received by the employe while at 
work, and upon action being brought for 
damages the company undertook the 
defense. Shortly thereafter the insured 
went into involuntary bankruptcy. The 
verdict for damages for the employe 
was rendered before a petition in bank- 
ruptcy but the judgment was not entered 
until thereafter. In March, 1914, all of 
the property of the bankrupt was sold 
by the trustee and the business of the 
bankrupt terminated. In November, 
1914, the stockholders of the insured 
held a meeting, and authorized the 
treasurer to secure funds and pay the 
judgment obtained by the employe. 
Some time thereafter the treasurer, 
accompanied by the attorney who 
had secured the judgment for the 
employe, proceeded to a bank where 
the treasurer gave the company’s 
note, endorsed by himself, and by 
the attorney, for the amount of the 
employe’s judgment. The cashier hand- 








and violence in entrance or exit, does 
not cover a burglary where the cul- 
prits drugged the night watchman, en- 
tered through doors by .keys, and left 
through an elevator, the door to which 
was secured by a spring bolt, which 
they “forced” open, and a bar, which 
they raised, no marks being left, and 
that being the usual way of opening it, 
although they strewed goods around, 
and disarranged the stock. 


7. * * 


Woodbury’s Figures 


The Pacific Mutual’s branch at 80 
Maiden Lane, F. R. Woodbury manager, 
wrote $110,000 in accident and health 
premiums during 1916. The new busi- 
ness for the year 1915 was $77,000. 


To Insure Oklahoma Autos 


It is reported that the Automobile 
Underwriters of America has been “in- 
duced” to enter Oklahoma by the Okla- 
homa State Automobile Association. 
F. E, Harkness, secretary of the Okla- 
homa City Auto Club, has been appoint- 
ed manager of the concern for the State. 


ed the money to the treasurer who in 
turn handed it to the attorney, who 
thereupon delivered a satisfaction of the 
judgment to the treasurer of the com- 
pany, and then deposited the money to 
his own credit in the bank as his se- 
curity for the endorsement on the com- 
pany’s note. The insured had no funds 
but the attorney, being the responsible 
man, adopted this method of comply- 
ing with the policy terms that the lia- 
bility of the company must have been 
discharged by the payment of money, 
and thereupon satisfied the judgment. 
The insured on the same day assigned 
all claim it had in the policy to the at- 
torney, who thereupon brought a suit 
against the company upon the policy, 
All of the facts came out in the trial 
by the Circuit Court, which found that 
there was no fraud in the transaction 
and rendered a judgment against the 
company. The Supreme Court of Wis- 
consin in reversing the judgment and 
rendering a judgment for the company, 
and dismissing the suit, say in part: 

“The claim was purely a tort claim, 
unliquidated, not reduced to judgment 
until after the adjudication in bank- 
ruptcy, and hence not a debt probable 
in the bankruptcy proceedings. It fol- 
lows necessarily that the title to the in- 
surance policy did not pass to the trus- 
tee in bankruptcy but remained with 
the bankrupt to indemnify it against 
ae. 2 5 

“True, the corporation gave an abso- 
lute note to the bank, which Eberlein 
endorsed, and the money was secured 
on that note. Had Mr. Eberlein turned 
that money over to Castonguay, and 
been content to look to the defendant’s 
contract for his protection, a very dif- 
ferent question would have been pre- 
sented, but the money has never been 
used to pay the judgment, and never 
will be unless there is a recovery in this 
first action. ‘This exactly reverses the 
terms of the defendant’s contract. That 
contract is to pay the assured what the 
assured has first been compelled to pay 
to the injured person. The arrange- 
ment now to be substituted provides 
for paying the injured person what the 
insurance company has first been com- 
pelled to pay to the insured. To say 
that the assured has actually paid a 
judgment when the money has merely 
been secured from a bank on a note and 
never has reached the judgment credi- 
tor, but is held by the endorser of the 
note as security for his endorsement, 
and is to be turned over to the bank at 
once in case of failure in the present ac- 
tion, is to make substance out of shad- 
Ow.” 

Judgment reversed. Action remand- 
ed, with directions to render judgment 
for the defendant, dismissing the com- 
plaint, Eberlein v. Fidelity & Deposit 
Co., 159 N. W. Rep. (Wis.) 553. 





W. H. CARR WITH F. & D. 


Walter H. Carr has joined the De- 
troit branch office of the Fidelity & 
Deposit as assistant manager, asso- 
ciated with Charles A. Fagg. Mr. Carr 
has had many years’ experience in the 
surety business and has been with the 
American Surety Company for several 
years as assistant manager in Michi- 
gan. He makes a strong addition to the 
F. & D. organization in that State, 
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Special Talks With Local Agents 
a eee 


There are many foremen 
in shops who carry poll- 
cies, says the Federal 
Casualty, who would be 
very willing to secure 
names of prospects if they were given 
some little commission for their trouble. 
At the same time business secured 
through this channel is of the very best 
quality and requires less time and at- 
tention on the part of the agent. You 
will also find many intelligent mechan- 
ics, clerks, paymasters, time-keepers 
and others who would willingly assist 
you if you would prove to them that 
they could increase their earnings in 
this manner. Go with them a few 
times and demonstrate how the busi- 
ness may be written, and then give 
them a few applications, and you will 
be surprised at the result. Keep in 
touch with them weekly. Perhaps they 
may not be able to land their calls as 
easily as you. Offer to go with them 
on a few of their hard cases and in 
this way encourage them to continue 
and you will reap a harvest. Many of 
the companies to-day count such men 
amongst their active agents. In fact, 
we could mention at least twenty such 
men who are collecting on from ten to 
fifty policies each month, which they 
have secured through their own per- 
sonal efforts. 


Suggests 
Developing 
Sub-Agents 


J. E. Schuyler, man- 

Building and ager of the monthly 

Conducting premium department of 

An Agency the Pacific Mutual Life 

at New York City, con- 
tributes to the current number of the 
“Pacific Mutual News” an interesting ar- 
ticle on conducting an agency. He 
thinks a successful agency cannot be 
established unless the organizer has 
himself sold health and accident as a 
preliminary training. He makes the fol- 
lowing suggestions: 

“My idea is not a large number of 
men, but rather a small number, each 
carefully prepared and with full knowl- 
edge of our policy. No man can sell 
successfully anything, unless he knows 
its advantages and the ‘Whys and 
Wherefores.’ An jnsurance contract is 
a hard thing to understand at best and 
it must be honestly explained, else our 
claim department will have trouble on 
claims and business will be lost as the 
result of dissatisfaction, If your in- 
sured knows the limitations as well as 
the benefits, there will be no cause to 
be dissatisfied when there is a claim. 
The time to explain the contract is when 
the risk is first canvassed. Explain 
to your new man the policy contract 
thoroughly; hold nothing back, A Pa- 
cific Mutual policy will bear the light 
and once explained, the knowledge will 
be a big aid, if you should ever be in 
competition. 

“I suppose, what might be termed the 
first step in building an agency, is to se- 
cure the men. The method depends 
upon the locality of your agency. If 
in a city, probably the best way is to 
advertise in the newspapers and asking 
policyholders for the names of those 
who they think might make good agents. 
Advertising brings in to you the man 
out of work, usually new to the insur- 
ance business and unless he is care- 
fully trained, one who won’t last long. 
It is better to pick a few good men of 
this kind and go out with them, rather 
than try to make each man who applies 
take a rate book and make an effort. 
Effort in any new business is slow to 
return results and if your man is out of 
work, and new to the business, he will 
probably quit, if the very first day he 
doesn’t land an ‘app’ or so. He hasn’t 
the time to learn, either. My idea is, 
that the better way is to take a man out 
and canvass with him. If your agency is 
in a smaller locality, or you are trying 
‘to secure representation in a village or 
‘smaller town, you will do better by 





trying to secure your man through rec- 
ommendation. I am strongly in favor of 
the part-time man, particularly if you 
haven’t the time to canvass with your 
men. The part-time man can earn while 
he learns and doesn’t have to make an 
immediate sale, as does the full-time 
man; besides, the part-time man will 
start either amongst his friends, or 
amongst his fellow-workers. After he 
has actually seen the ease with which 
money is made from an agency, it isn’t 
usually a difficult matter to secure his 
whole time, After your man under- 
stands our policy, or claims he does, 
ask him a few questions so that you 
may be sure he has made some study 
and could put up a fight, if called upon 
to do so. If he is giving all his time 
to this work, try to give him an hour 
or so personal instruction in canvass- 
ing. Now,:théere are some men who 
work best if their work is laid out for 
them in advance. When I find a man 
of this kind, I usually try to send him 
to, say, a certain trade or profession. I 
will send one man to an M. D., the other 
to a druggist, and small stores, and to 
the street railway barns, one amongst 
chauffeurs or to some factory or shop. 
My idea is to concentrate. If you se- 
cure an ‘app’ from the grocer, we will 
say, on a certain street, the other store- 
keepers and their clerks are easier. It’s 
different with the part-timers, because 
they usually sell amongst their fellow- 
workers or friends and acquantainces, 
All they need is a complete knowledge 
of their policy contracts. 

“Appoint only those men who can 
give references. If there is anything 
shifty or shady in a man’s history, turn 
his application down, Set for your 
agency a high standard and insist on 
men living up to it. 

“When you interview your prospective 
agent, do not try to show him how 
much he can make without working for 
it; on the contrary, explain that this is 
the best paying hard work you know of. 
Figure out what one application per day 
will bring in, first commission and re- 
newals. I have figured it at $1,156. This 
is not a ‘get-rich-quick’ scheme nor a 
vacation job. It requires a good man’s 
best, at least for the first year or 
eighteen months. I have found my best 
full-time men are those who started as 
part-timers or amongst former sales- 
men, insurance agents, installment col- 
lectors, or those who have a large ac- 
quaintance. The best part-time men are 
foremen, timekeepers or life insurance 
men on debit and installment collectors, 
all of whom can use the extra money 
which can be so easily made with a 
health and accident agency. 

“Last; but not least, teach your men 
to sell benefits. The cost is the last 
consideration, When I was selling (and 
it’s less than a year since I sold my 
last policy) I always started something 
like. this: “Mr. Smith, you would need 
$50 or $60 per month if you were sick 
or hurt.’ Not would you, but you 
would. Teach your men to judge ap- 
proximate income and then sell up to 
one-half of it. It’s just as easy, yes, 
easier to sell a $2 per month premium, 
as it is to sell the $1 one. Above all, 
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The ACCIDENT and HEALTH Business 
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Are You Prepared to Write It? 
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try and make each man realize your 


personal interest in his success. Try 
to call him by his first name. Charlie 
sounds so much more friendly than 


Mr. So-and-so. Teach him to be honest 
in selling his policy. Be honest with 
him. Keep him at all times in touch 
with the agency’s standing and make 
him feel he is a very important part 
thereof. Your success and his are so 
linked together, that the failure of one 
is the failure of the other. Pat him on 
the back if his work is good; you—we 
all like to be flattered, and at heart 
most all of us are children. Be father, 
mother, aunt and uncle to your men. 
If they are down on their luck, cheer 
them up, Consult with them when they 
are in trouble and rejoice in their hap- 
piness. Remember, their success is in 
a measure yours. Advise, instruct and 
help all you can. A sure success is pos- 
sible, if you will. Try it and you will 
see for yourself.” 


2 + s 

Carl A. Secoy, of the Phoe- 

To Avoid nix Mutual Life, says: 
Wasting “How much time is wasted 
Time by a lack of careful prepa- 
ration during the actual 

hours employed in soliciting? How 
many more men could you have 
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seen? How much shorter and more in- 
teresting could your interviews have 
been made? How much more forceful 
could your arguments have been pre- 
sented—had you given consideration to 
some other things than those mentioned 
and about which I wish to speak? In 
other :words, I wish to emphasize that 
the employment of your spare time, the 
selection of your recreation, the train- 
ing of your mental attitude (and it can 
be trained), are perhaps as vital forces 
as any in determining the real value of 
your hour.” 





Major Howard A. Giddings, superin- 
tendent of agencies for The Travelers, 
was one of the speakers on Wednesday 
evening, December 21, at the Boston 
City Club, the subject of the evening 
being “Mountaineering in North Ameri- 
ca.” Major Giddings is a prominent 
member of the Appalachian Mountain 
Club, a member of the Explorers Club, 
and a frequent contributor to the mag- 
azines upon outdoor subjects. 
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ONE OF THE BEST FORMS OF 
INSURANCE EVER DEVISED IS THE 


Equitable’s Life Income Policy 


EMBODYING A 


NEW DISABILITY CLAUSE 


ni 1 








Under this latest form, if the Insured be- 
comes totally and permanently disabled he 
rece:ves an income for life, without reduc- 
ing the income payable to the Beneficiary 
after his death, any sums thus paid to him 
being in addition to and not in place of the 
income the Beneficiary will subsequently 
receive. It isa form that may fairly be said 
to sell itself. Those seeking the latest and 
best in life insurance will do well to 
°3 “4: investigate. 2. 
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THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 








WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,000 under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 
FIRST, it guarantees that in case of 
Poticy, with teenera! “ death from any cause, $5,000, the face of the 
SECOND, that in case of death from a 
tace of the Paley, will be pala. ny ACCIDENT, $10,000, or DOUBLE the 
» that in case of death from certain SPECIFIE 
TIMES the face of the Policy, will be paid. Sa De Ce 
BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar- 
_ antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $50 PER WEEK during such disability, but not 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER 
WEEK throughout the period of disability. Can insurance do MORE? An why 
should any man be satis ed with a policy that would do less? The cost is low. 
Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 
Home Office, United Life Building - Concord, New Hampshire 

















The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 





The Agents’ Winning Combination 
LIFE—ACCIDENT AND HEALTH—INSURANCE 


Covering Permanent and Total Disability, 
and Weekly Indemnity for loss of time 





The Policyholders’ Winning Combination 


Guaranteed Cost and Good Service 





FOR AGENCIES AND SPECIMEN POLICIES, ADDRESS THE COMPANY 














Pan-American Life Insurance Company 


4 New Orleans, Louisiana 
E. G. SIMMONS 
Vice-Pres. and Genl. Mgr. 


c. H. ELLIS 
President 


OUR RECORD 


Insurance in force 


(over) $40,000,000.00 


Total Resources (over) 5,250,000.00 

The recent merger of the Meridian Life with the Pan-American Life has opened up severa! 
rich and important territories in the South and North Central section, which will be 
assigned to Managers capable of handling and inspiring an agency organization of high- 
grade men. A rare opportunity to ambitious men to establish themselves in an inde- 


pendent and permanently profitable business. 


Address E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, LOUISIANA 


Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 
Surplus Line Department. Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 
Nicollet Ave. 


19 Cedar St. 1615 California St. #4, cs St. 
NEW YOR DULUTH = INNEAPOLIS 


kK DENVER 
Ford sig 17 St. John St. 23 Leadenhall St. 
DETROI MONTREAL LONDON 
THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 














San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Liverpool 
amo London 
am Globe 

Insurance C0. 


MICED 


U. $. Gash Assets, Dec. 31, 1914 $14,814,383.94 
Surplus, - - - + 4,841,887.19 
Losses Paid by Chicago Fire, 187!  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904 1,051,543.00 


Over $147,000,000.00 


Losses Paid in the United States 
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